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creased Opportunity 


UR Agents can sell policies on the annual 
premium plan, up to $3,000, to young men and 
young women as young as age 2—protective insurance 
and Educational and Business Start Endowment Insurance. 
This extension of the age limit for Ordinary Insurance down to 
age 2 helps our Agents considerably. We issue Participating and 
Non-Participating Policies. As regards adults, we write contracts 
with Double Indemnity provisions covering any kind of fatal accident, 
or with Double Indemnity provisions covering fatal travel accident 
only, as may be desired. We issue policies with waiver of Pre- 
mium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. 


“THE OLD COLONY LIFE 
INSURANCE COMPANY 
of CHICAGO, ILL.” 














SIZE STRENGTH 


Are Characteristic of 


The Michigan Mutual Life 
Insurance Company 


J.J. MOONEY, President A. F. MOORE, Secretary 


GEO. B. McGILL, Supt. of Agencies 
105 West Jefferson Avenue, Detroit 


There} is 


OPPORTUNITY 


in 
Alabama Iowa Mississippi Ohio 
Georgia Kentucky Missouri Pennsylvania 


Illinois Maryland Nebraska Tennessee 
Indiana Michigan North Carolina West Virginia 


for agents who can effectively use the Company’s 
able co-operation in selling insurance backed by 


Acceptable Contracts 
Satisfactory Policies 
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GALAXY OF STARS AT 


Shuff, Ganse, Homans, Thorp, 


Littleton and Many 
Others There 


GOOD ONE-DAY PROGRAM 


Valuable Sales Material Given to the 
500 Agents in Attendance 
Tuesday’s Gathering. 





New 
given 
Under- 
York on 


topped 


500 agents attended the 


Over 
York 


under 


Sales Congress which 


was 
the 


\ssociation of 


auspices ol the Life 
New 


was 


writers 


Puesday. rt 


1¢ occasion 


off with the annual dinner of the local 
list of 


Shuff, of 


association with a fine speakers. 


Na- 


morn- 


President Joh s the 


tional Association, spoke in the 
the 


this 


ing and was also at banquet, 


though that was 


He 


admitting trip 
1 


contrary to advice of physicians. 


showed signs of the hard campaign he 
had been through and his voice was 
not up to standard, but his enthusiasm 
for the cause and invariable energy was 
still with hin He received a great 
personal ovation. 
Practical Program 

Che talks were most practical is well 

as entertaining, a1 when time limits 


expired it was frequently the case that 








the speakers were loudly ordered from 
the floor to go o1 Franklin W. Ganse, 
pres lent of the Bosto Association, 
made a big hit He is witty, and to 
the point, as he showed new ideas he 
had trie Geo. W. Ryan, of Pitts- 
uurgh, had samples of his selling 
lanks and literature o ta] d was 
amusing and = instructive. President 
Sheppard Homans of tl New York 
Association made ; most. effective 
chairman. He did not forget Robt. I 
lones who recentl etired as presi 
dent of the New York A ciation, and 
Sa member ot the genera ttec 
having the congress charge He 
those present were I tudents « 
life insurance ind were ¢ to learn 
anything new which would make the 
business of sell worth while 
Henr ] Powell, of Louisville, re- 
ceived a great ovation when he as- 
cended the platform. There ar few 
more popular ex-presidents He told 
the story of the colored porter who said 
always dust where a 
e€ way 
Ss if vod 
i Law- 
t sident 
4 it fr In 
Q. il agent 
ste Life it 
ve ta 
smell 
t lin by 





subject 


seven super-salesme 
of “My Most Effective Selling Proced- 
ure,” was led by Dr. Stevenson of 


Equitable Life. 





























| FIGHT FOR GULF COAST 

INTERNATIONAL HAS “EDGE” | STODDARD POINTS DANGER 
| — ——— 

St. Louis Interests Now Control One- | New York Department Says That Com- 

Fourth of Stock of Mississippi panies Should Not Be Unduly 

Life Company Restricted by Law 

JACKSON, MISS., Mar. 14.—Com- NEW YORK, March 1 Super 
missioner Henry has’ rescinded all | tendent Stoddard has transmitted to the 
iormer rulings 1 it now appears that egislature the preliminary text of his 
the fate of the Gulf Coast Life will be nnual report, reviewing the ctivities 
largely a free tor all fight, with the In- | of his department for thi past year, dis 
ternational of St. Louis having a decided | eyccinge insurance matters of general 
lvantage in the possession OT control miterest at the present time and recom 

of spout one-fourth of the stock of the eneniiiom namher of chanmes tn the t 

(,ulf Coast. rat YA 

Upon an appeal om Charles L 1 “* nn s doing life insurance in 

Isom, secretary of the Gulf Coast, Mr ‘Y sie lie , f new ordinary 

Henry decreed that no further transfers : page bess -eetegl oat pliner Hage ong 

Oo! stor k could he 1 ade without his eeeggpic oF agp. ? or = he “eo a 

consent, however, Massey Wilson, wg rs a Saad - ca bisa : hi h 

president of the International, arrived | 'O TOMY , Uiiiols” - tes 9 hone oe aaa 

in Mississippi last week, and after sev “ oS.) eee © = — pe pe pots 

eral conierences with Mr. Henry, th " aes os a a 

commissioner has withdrawn this in- a 3 rintendent Stoddard calls atten 

struction, saying that he had come to ing 1 agg ; Ane ¢ ce alanis 
the conclusion that he did not have the | UO" to, Me require “os ee — “egg oe 
right to take such actio1 OS S900, 25 sme mended, sith. ~ 
companies 20 years within which to 

International Got Stock dispose of their stock holdings He 

It is understood that when Dr. H. M gives notice that the department will 

Folkes, who recently retired from th favor no further extension of such 

presidency of the Gulf Coast, and Mr. | time unless the companies concerned 

Isom sold the large portion of their | ©4" show that they nave ma ¥ 

holdings, the International Life, or the | ¢fforts to carry out the imtent of the 

International Holding Company, whose | !¢8!s!ature 
othieers are lso the officers of the In- Life Insurance Investments 
ternational Life, acquired the same at 
$15 per share, and Mr. Henry declared In discussing the matter of invest 
last Thursday that he expected to see to ent ot lite msuran companies n 

it that the International ife and its ot pro ysals to cr he rh Id 

ithhated companies paid all the other s in real estat nd e ioat 
stockholders of the Gulf Coast the sam«e | » ( ( d pre ‘ tal 
pric However, Mr. Henry said Tues- y of freedom of action tro hest 
( afternoon, following his latest talk companies b any compulsot £S's 

vith Mr. Wilso that he 1 not | tio to invite disturbu col 
make this require nt he Interna ons h other stat and to al 
tio tis sa \ otte t r or $10 1< d the fund clo to 
er share ior the ston of tl Gul l s ol aie lers He further 
Gulf Coast for stock the International ition he ted to allow mortgage Im- 
Holding Compar estments of lite funds, in 
order to lie t] situation, 
Meeting Set for March 17 she ot : ymp hould be 
| event. no further transters ot cl tee sure and t ost 
17 \ meeting toch Iders ha ders’ fund lly protected and 
en called fc that dat ind 1 ler the nt l I idequate retur! 
— H 5 | spate : _ et ; be Fraternal Society Valuations 
made for t ‘ ‘ ariae th 
stockholders meetings ee —— 1 rane » ene 

The Int t o! hand, and made to the re ts of the t tri 
Dr. Folkes and Mr. Isom, on the other 1] rat made at the end of 1920 

\ sent out letters to tl tockholde cy) < et -. Dus 1 Ne 
regarding the coming 1 tl d S \ 0 owe 1 ict 
probable that a liv S\ ) 1 de ) 00 pe t ove » of 90 | t 

Court Action Threatened : 00 . a8 P oe rl os 
» \f ( ¢ + + Q eT } ere 

Mr Isor resigned s secretary of the . poh Ae 1 for —- e frater ] ocieti 

1 at meet ot the da ol , re e their ce no r to 
directors last Saturday afternoon. O1 a thins nies ents of the statut 
‘rida he declared h ention ot 

ling ill in chance ourt to prevent 
the International om rther inter- 

} with th mana nt the Gulf s es ¢ Men his ] ee! 1 M 
Coast. As yet, this has not been done sissip] r the past week, and 
lf a ght is mad th court, th ( ort st Saturd n the direc 
matter will be taken out of the hands | tors of the Gulf Coast met It was 
of the Mississippi it t ce department, | known in that city that Mr. Hinds was 
and it is likely that receiver will be | there with the idea of merging the Gulf 
appointed for the Gulf Coast, and the | Coast and the Cotton States, but it is 
company sold to the best bidder generally understood that he _ has 

E. C. Hinds, president of the Cotton bandoned the venture 


(CONTINUED ON PAGE 15) | 





COMPULSORY PLAN HIT! DEFINITE PROPOSALS 


MADE FOR THE BUREAU 


Life 


INT 


Company 


Course 


| Phe 


new Life li 


j}reau 


‘ 1 . 
| larch 7 ¥, aS well as Dy 


was again 


Insurance Sales Research 


Now Assumes Form at 


Carnegie Institute 


EREST IN THE WORK 


Executives Outline the 
Along Which the New 
Will Be Directed 


Movement 


the 
Bu- 


rapidly g interest in 


rowing 
surance Sales Research 
evidence at the three- 

Pittsburgh, 


the 


cohicrenc?e held in 
1" 
| meeting 


} ol the executive committee on March 
140, fe which many of the company 

representatives who had been present 
| the preceding days, remained. 


three days was devoted 
e€ main topic First the agent, 
1 the agency, and lastly the home 


On the first day the subjects dis- 








ofhic 
j cussed were investigating the sources 
( rent methods of sizing up the 
rrospective ycnt his previous ecxpecri- 
ence the interviewer's judgment; the 
opinion ot former employers, etc. 
he experienc of several of the 
ompanies, which have been making a 
etul 1 i\ ot them agency rorces, 
S @ive in ver of charts were 
exhibited 
Will Study Agency Plans 
\t the con on of the day’s de 
tion ( mittee was appointed 
or the purpose of drawing up a plan 
re present agency torce ol 
he ul compa could be studied. 
The opinion was xpressed that this 
o-ope! study into the question of 
electi ol i bors l strong I! 
lance t the cooperative study 
‘ the Medico Ax | Mortalit 
t I ‘ T i ‘ It was 
[ ted t that « pani had taken 
i tl lection of risk 
d } rm ( thetr ex] ricnce 1! 
( to ike clearer the principles 
é tl underwriting It was 
ereto elt d that a study of the 
nN I ( Vi tld reveal cet 
t ! int | differences which 
| of i na ting general 
ents t t ilesmen with better 
it ‘ ) h ] ree ©) ‘ 
‘ tt en don upo it that 
t , ent tud not expected to 
! ha re than 
. he dut 
t 1) nt 
t connect 
i i 
' » etead 
t ttention of company executive 
n ugents the significant fact 
t per 1 history of agent For 
ple, in the question OT age, school- 
g previo occupation, etc., there 
have be in opinions and a few 
t 1 stud but the latter have been 











2 
en such a small number of cases that 
the results were not reliable. 

The proposals of the committee were 
that a short personal history blank 
should be distributed to the member 
companies and by them distributed to 


the 
tion 


present agency torces, The produc- 
records of omg se men will then be 
used guide in checking the signifi- 
cance of the “reli of the age nt’s record. 
Some of the questions on this personal 


asa 


history record are age when agent 
entered the business: marital state at 
that time; number of dependents at 
that time: amount of life insurance car- 
ried at that time: amount of schooling; 
kind of jobs held before entering the 
life insurance business. This study will 
give in a very few months some very 
much more definite guide posts in se 
lection matters than have ever been 
possessed by life insurance companies 
Another definite proposal was made 
at the conference to the effect that 
study of the functions of the general 
agent be made at the earliest possible 
time \ committee of the company 
members made a report and it was en- 


thusiastically received. Many of the com- 


pany representatives present expressed 
the belief that a study of the organiza- 
tion of many general agencies would go 


far in assisting companies in the better 
handling of thet: problems 


sale ~ 
Other Forms Provided 


In addition to these two 
studies, the Bureau had prepared cer- 
tain other forms which many of the 
companies are going to put into use 
in their agencies at once. These forms 
have been prepared after a long study 
and can be procured at a minimum 
cost. They include personal history 
blank: blank for recording the judgment 
of the interviewer: letter to tormer em 
plovers, etc It is the expectation that 
individual companies will take these 
blanks and adapt them to their particu- 


proposed 


lar needs, which has already been done 
in several companies, 

On the third day the chief topic dis 
cussed was Home Office Organization. 
Company members of the Bureau have 
already shown great interest in the 
analysis of home office, clerical staff and 
kindred topics, on which the Bureau 
has done a large amount of work 


Miscellaneous topics discussed during 


the week were: Conservation of busi- 
ness, quotas for general agencies and 
training the agent. Director Lovelace 
of the Life Insurance School gave a 
very interesting talk on training, and 
visit was made to one of the sessions of 
the school. 


Company Men Present 


At the conclusion of the conference of 
three days, which was attended by rep- 
resentafives of 21 companies, the execu- 
tive committee met and unanimously ap- 
proved the projected work which had 
resulted from the three days’ confer- 
ence, At this meeting Oliver M. Thur- 
man, superintendent of agencies of the 
Mutual Benefit, presided, and all seven 
of the companies on the executive com- 
mittee were represented, again showing 
the interest which company officials are 
taking in the proposed work. 

Among the company executives who 
attended were: A. G. Ramsey, assistant 
general superintendent, Canada Life; J. 
A. Fulton, agency manager, Continen- 
tal: A. G. Borden, inspector of agencies, 
Equitable; J. W. Jones, agency director, 
Franklin: W. T. O’Donohue, secretary, 
Jefferson Standard; W. T. Shepard, 
vice-president, Lincoln National; O. W. 


Steinman, secretary, Midland Mutual: 
P. C. H. Papps, mathematician, Mutual 
Benefit; Oliver Thurman, superintend- 


ent of agencies, Mutual Benefit; Ralph 
Rice, president, National Fidelity; C, T. 
Prime, secretary, National Fidelity; L. 
P,. Brigham, superintendent of agencies, 
National of Vermont; T. W. Appleby, 
secretary, Ohio National; J. M. Sarver, 
president, Ohio State; Winslow Russell, 
vice-president, Phoenix Mutual; T. R. 
Hill, superintendent of agencies, Provi- 
dent Life & Trust; J. C. Hill, president, 
Standard of Pittsburgh; Jerome Clark, 
assistant superintendent of agencies, 
Union Central. 


a | 











} 
ow 
Jackson 





NATION. 


HALTED 


THE 


LITIGATION IS 


ABATEMENT BILL IS SIGNED 


Suit Against Life and Casualty Com- 
panies Transferred to Attorney- 
General 





JACKSON, MISS.,, 
Attorney Browning 


Mareh 15.—District 
announced Tuesday 
night that when the against the 
life and easualty companies are called 
for hearing, he will enter a motion to 
withdraw. He questions the validity of 
the abatement act, but declares that sen- 
timent favors the withdrawal of the suit. 


suits 


1AC 


ernor 


KSON, 


) ha 
Russell 


MISS., 
has signed 
abatement bill and the me 
law. Under its terms the 
the suits filed 
Browning against 
demnity and 
will be transferred 
to Attorney 
the future 
district attorneys 
thought that when 
for hearing the attornes 
nolle pros the suits, 
vive utterance on 


Mar 14 
the 


asur¢ 


(yO\ 
Stone 
Is now 
prosecution 
by District Attorney 
the life, casualty, 
miscellaneous con 
from Mr 
-General 
no such 


ot 
m 
panics 
brownine 
and in 
filed by 
generally 


Robertson 
suits can he 
? 
the case comes 
general 
though he 
this subject. 


uD 
VV i}! 
has 
no 


speculation 

happen when 
hearing. Chan- 
county, before 


considerable 
what will 
alled for 


There is in 


as to 
these suits are « 
cery court in Covington 
which tribunal the suits will be tried, 
will convene during the present week It 
been intimated that District Attor 
ney Browning may contest the legality 
of the bill just the courts 
when the e or. in other 
words, may prosecuting 
suits, 
Attorney 


has 
passed in 
are called, 
insist upon 


asses 


his 


Robertson has 
the 


to 


-Gjeneral Frank 
very reticent about 
He is thought 
suits, however, and 
he feels very kindly towards several 
large eastern life companies who 
among the defendants in the It 


discussing 
he 


is 


been 
mutter, 
the 


to opposed 


it known that 


sult 


Mr. Robertson who sold two large issues 
of Mississippi bonds to the life com- 
panies, the latest instance having been 
in 1921 when the New York Life, the 
Prudential and the Metropolitan took two 
million state bonds offered to them by 
Mr. Robertson, who went east solel to 
dispose of these securities 





Metropclitan Life Appointments 


The Metropolitan Life announces the 
following appointments 

Assistant Actuaries James PD. Craig 
and Raymond V. Carpenter are made 
actuaries in place of James M. Craig, 
deceased, They have been associated 
with the company about 25 years, and 
passed together their examinations for 
membership and later for fellowship in 


the Actuarial Association of America. 

John C. Knight, manager of purchases 
and supplies, is appointed a fifth vice- 
president. 

Alexander CC, Campbell of the group 
division was appointed an assistant sec- 
retary. 

Edward G. Galt, superintendent of 
agencies for the Pacific coast territory, 


who resigned his office, is appointed as- 
sistant secretary. Roy L. DeBolt, man- | 
ager of Groveland district, Chicago, was | 
appointed superintendent of agencies for 
the Pacific coast territory, in place of 
Mr. Galt. 


UNDERWRITER 


HAVE STRONG PROGRAM 


CONGRESS AT PHILADELPHIA 


One-Day Sales Meeting for March 31 
Has Notable List of 
Speakers 


Nearly 1,500 men, representing three 
States, 
annual life insurance 
meet morning, af- 
of Friday, March 
Stratford, the « 
vanquet. R 


last vear’s congress totaled 


Philadelphia 
which will 
ternoan and evening 
31, at the Bellevuc 
ning being devoted to a | 


congress, 


ve 
eg 


istration tor 


1,083, the highest for any life sales con- 
gress in the country, and the registra 
tion committee headed by Frederick G. 
Woodworth is confident that the year 
1922 will eclipse this record Life un- 
derwriter’s associations of Philadelphia, 
Harrisburg, Pa.. Trenton, N. J., and 
Wilmington, Del, are cooperating for 
this event Unattached life salesmet 
throughout Eastern Pennsylvania, 
Southern New Jersey and Delaware, 
also will attend The program fol 
lows: 
Morning Session 

Thomas B. Donaldson, insurance 
commissioner of Pennsylvania and 
president of the National Association 


of Insurance Commissioners. 

Winslow Russell, vice president of 
the Phoenix Mutual Life, of Hartford 

Frederick A. Wallis, general agent of 
the Fidelity Mutual Life for New York 
City, recently retired as immigration 
commissioner for the port of New 
York: “Long-term Endowments and 
Income for Self.” 

Elliot Hall. of New York, general 
agent, Penn Mutual Life “Income for 
Beneficiary.” 

John I Shuff, of Cincinnati, ©O., 


president of the National Association of 


Life Underwriters. 
Afternoon Session 


Leading business man of Philadelphia, 
probably a banker, name not yet 
i lected: “Life Insurance in Relation 
| Bank Credit.” 

Frederick H. Garrigues, of Philadel- 
phia, Penn Mutual Life mathematician, 
also treasurer and ex-president of the 
Philadelphia Association of Life Un- 
derwriters: “Laws bearing upon Life 
Insurance Selling Problems.” Follow- 
ing his address Mr. Garrigues, who is 
the author of a primer on life insurance 
laws, will answer questions from the 
floor pertaining to his topic. 

C. B. Taylor, of Philadelphia, general 
agent for Northwestern Mutual: “Part- 
nership Life Insurance. Especially as 
Applied to Small Business Concerns.” 

Clayton M. Hunsicker, Fidelity Mu- 
tual Life, president of the Philadelphia 
Association: “Corporation Insurance.” 


sc- 


to 


Great Banquet Program 


George Wharton Pepper, of Phila- 
delphia, now senator from Pennsyl- 
vania, general counsel for Penn Mutual 
Life, one of the best-informed attorneys 
in the United States on the subject of 





are expected to attend the second 
sales | 
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TO AID IN GROUP WORK 





RANSOM TO SUCCEED MADDEN 


Made Director of Policyholders Service 
Bureau Maintained by Metro- 
politan Life 


NEW YORK, March 14.—Carlton A, 
Ransom is new director of the Policy- 
holders Service Bureau—maintained by 
the Metropolitan Life in connection 
with its group division—having been 
appointed to succeed James L. Madden, 
lately resigned to assume the manage- 


ment of the insurance department of thx 


United States Chamber of Commerce. 
For some little time past Mr, Ransom 
was head of the engineering section of 
the bureau and his work has contributed 
not a little to the upbuilding of the 
service \ college graduate and a 
member of the American Institute of 
lectrical Engineers, Mr. Ransom was 
instructor in mathematics and electrical 
engineering in the University of Penn- 
svlvania Extension School for two 
years, and is a recognized authority 
upon clectrical work and appliances. 

The Policvholders Service Bureau 


was formed to aid group policyholders 
of the Metropolitan Life solve of 
the broad problems them: 
work in which it has been eminently 
successful, and for which it has been 
commended by hundreds of 
manufacturers and their employes who 
have taken advantage of the service. 
In addition to Mr. Ransom, who has 
general supervision over its activities 
and who wil: continue to give particular 
attention the engineering phase of 
the service, other departments, each 
under a competent head, are main- 
tained as follows Business manage- 
ment Mr. Ransom: industrial relations, 
Herbert L. Rhoades; production engi- 
neering, J. Everett Rowe: business and 
industrial research, Lloyd R. Miller 

publicity, Edwin A. Tomlinson, and 
general engineering. 


some 
confronting 


warmly 


to 





Wallington With Atlantic Life 


Tvan D. Wallington, superintendent of 
agents of the Grange Life of Lansing, 
Mich., has resigned to become agency 
manager of the Atlantic Life of Rich- 
mond, Va. The Atlantic has recently 
been admitted to Michigan. Mr. Wal- 
lington, for the present, will make his 
headquarters at Lansing and will super- 
vise the Michigan organization, look- 
ing after the western territory of the 
company as well. He started his in- 
surance career as a logal agent at Mt. 


Pleasant, Mich., where he was a lawyer 
He went with the Pittsburgh Life & 
Trust and stayed with it until it col- 


lapsed and then became superintendent 
of agents of the Grange Life. 


honorary member 
Association. 

one of the great- 
talkers in 


life insurance laws, 
of the Philadelphia 
Henry C. Spillman, 
est all-around inspirational 
America. 
John L. Shuff, president of the Na- 
tional Association of Life Underwriters. 














Capital 





FIGURES FROM DECEMBER 31, 


surplus 


Gain in ins. 
in force 


Ins. 
epee e 


New bus. 
paid a 
45 


Net 








Amer. Bankers... 1,945,802 118,505 20,067 18,664,650 106,979 
American Life... 100,000 63,700 11,634,117 

Boston Mut. Life. 105,100 235,842 32,592,364 2,563,268 
Cloverlf. Life Cas 200,000 29,810 6,484,433 208,829 
Eureka Life q ‘ 100,000 126,115 16,873,658 1,208,169 
Franklin Life . +13, 263, 529 100,000 973,267 130,004,110 9,250,038 
Nat. Life U.S. A..21,468,852 500,000 733,284 136,949, 715 2,863,583 

Postal Life .... °10/272,977 100,000 227,865 2,33 1,008,546 
Shenendoah Life. 1,367,692 500,000 257,992 4,219,818 
South. States Life 4,161,566 100,000 58,765 

Stand. Life of Am. 2,726,848 356,095 57,677 14,104, 350 756,589 
West. States Life 6,221,836 1,000,000 217,461 14, 116.770 50,719,685 7,285,116 


1921, 


tr—£,£,: J, aan reangeetiaggenrerserndy =_ 


Total 


assets 


STATEMENTS 

















Total prem. Total Paid Total 
income income pol’ hol lers disb’mnts 
542,437 33,1; q 596.586 
416,047 284,165 
1,419,832 1,660,573 
166,080 1,088,108 
660,171 93 488,550 
3,786,256 4,650,930 3,321,622 
4,161,668 5,137,116 3,462,698 
1,379,721 2 000, 200 1.753.302 
468,860 414,315 
1,067,551 857,881 
$77,034 531,676 
1,858,006 1,458,642 





XUM 








XUM 
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PART NOTE PAYMENTS 
ARE GENERAL IN TEXAS 


Agents Through Southwest Find 
This a Necessity 
Today 


MUST RESELL - POLICIES 


Want 
tive Lack of Money Calls for 


Assureds Protection but Posi- 


Emergency Measures 


DALLAS, TEXAS, March 14 
ping business written two or thre 
rs ago on the books s the “big 


panies doing 


I 


: prol lem of the con 


iness in Texas right now according 


men in Dallas Chis is not be 


some 


iuse the insured does not realize he 


eeds protection but simply because he 


having to “scrape the bone” to mak« 


oth ends meet during the period ot 
adjustment when money is tight and 


know 


vefore another year is gon 


does not what will hap 


} 


just 


Must Resell Assured 


lhe general agents and the companies 
behind them are managing to hold the 
part of the business already on 
e books through a system of credits 
extended to the imsured un 
tually needs it. In some instances 
irt cash on premiums, in fact in most 
instances, is required and taken 
for the remainder, while in some in- 
tance notes are accepted for the entire 
iount. In practically all 
most a miatter of re-selling the in- 


reater 


case he 
notes 


cases it 18 


ured. 

instances special field men 

re attending to business 

shile in others the regular agents in 

various districts negotiate the 

ettlement tor the premiums. 

Henry Camp Harris, state agent tor 
Reliance Life, and his com- 


| some 


this line oft 


; ‘ } 
y are accepting part Casn 


paym 
remiums on business written a year or 
vo ago, and taking notes for the re- 
He said these notes would be 
extended to entire year it 
necessary, because he believed the in- 
tired wants the insurance and will pay 
he notes. Scores of premiums are be- 
paid in this manner. The Reliance 
special field men for the 
ork of renewing premiums under the 
deferred payment plan, leaving the regu- 


as low as 


one-fifth, in this year’s 





ainder. 
cover an 


ir agents to continue their work of 
lling new business. Mr. Harris said 
wrote more business in February 


than in January and is going to do even 
etter in March. He declared the hand- 


Iv of business already on the books 
is been satisfactory—that is as good 
could be expected 
Notes are General 
] nes Rodgers of the Kart i Cit 


part cash 
inder of 


Life said they are accepting 


nd taking notes for rema 
remiums for this vear business 
-itten a year or so ago, and in many 
sts wer accepting n tes 1o!r the en 
premium. He said the business 1s 
« handled by the regular agents, 
ecause these agents are better pr 


if the insured is entitle d to 
running 


red to say 
line of credit. The notes are 
rom four to six months, and if neces 
thev will be extended for a year. 

Mr Rodgers said they are succe eding 
holding the greater part of the busi- 
ness on the books and that in thé end 
the notes would be paid by the insured. 
He said the Kansas City wrote a million 
dollars worth of new business in Febru- 


rv and was laid out for two millions 
March. ; 
Lee and Lee. state agents for the 


Union Central, said they have adopted 


LIFE 


| HAS SAVED BUSINESS 


EXTENSION AGREEMENT USED 
| Connection Mutual Life Tells About 
the Results of Its Plan to 


Reduce Lapses 








Connecticut Mu 


efforts last year It 


| I he 


its conservation 


| started a premium extension agreement 
| This was adopted during the spring oi 
| 1921 Extension agreements were is 
| sued to 622 cases Che amount of in 


surance covered ran trom $1,000,000 to 








| $1,500,000 Out ot the 456 cases which 
thar . 1 

thus ave come to the end of the 
|} extens period, 390 « 85 percent paid 
| ' , _ 

1 the balance the regular premiu 

| which was extended Che imsurance 
ia : : , , 

has thus been put back on the reg I 
premium paying basis The company 


says further: 


Lsed to Good Advantage 





| In some localities very little has vet 
} Deel done wi this plat Possib 

other methods of meeting the laps¢ 
| problem are proving effective or px 

| sibly the plan has not yet been tho 
roughly understood While we do not 
mean to poimt to the use of premium 


| 

|} extension agreements as a cure-all for 
} a high laps« 

| coincidence that in five different age! 


cies where the lapse rate is considerably 


| above the average, the total of these 
| agreements requested thus far is but 
eight Two such agencies have re- 
quested none On the 





other agencies in fields 


has been made of the plat th 


the lapse rate has proven quite satis- 
tactory. 
“Some otf our agents have ¢ pressed 


1 


the view that the plan has considerabl 
value when properly used and are mak 
ing a thorough study of it lo some 
policyholders 
up the 


been quite a boon 


the privilege of keeping 


msurance ) i! 


a poli V Olt policies wher one pre 
mium has been paid of extending the 
beginning of the payment of the second 
premium tor sixty days and then ac 
cepting one-tenth cash monthly on the 
second premium until it is paid Chey 
said that scheme gave the insured a 
chance to make the smallest kind of 
monthly payments and at the same time 
get the entire amount paid before the 
third premium starts \fter the third 
vear the company takes care of the 
premiums payments in the regular man 
ner. These agents are not accepting 
many notes except where the policy 
itself would guarantee the payment. The 
plan, Mr. Lee said, is working satis 
factorily, but the company is suffering 
its part of the lapse business Che re- 
newal business is bei lor | the 
regular agents 

The Federal Life, Ben Thorp, state 


agent, 1s paving special attention to re 
new oO policies written last vear The 
company has adopted an extended pay 
ent pl hereby policyholders who 
re in a tight pinch for funds may pay 
small amount down and the remainder 
carried over from mont to month 
until the entire premiu paid Phis 
plat s ) ng admirably t s said 
it even at that a <« sideral loss has 
een sustained throug pses Phe 
Feder ] T i> be i writ : re 
tl half million dollars worth of 1 
} sine ¢es ‘ the tirst 1 


Tulloss in Temporary Charge 


Tulloss, regional sales manage 

of the Bankers Life of Des Moines, is 
temporarily in charge of the Montana 
’ cv at Helena, in view of the death 
of G. B Burke, agency manager Mr 
Burke was one of the 
Bankers and had been agency manager 
there for a number of years. 


pioneers of the 
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LINCOLN COMPANY’S CHANGE 
Union Life & Accident Reinsures That 
Part of Its Business With 
State Life of Iowa 


LINCOLN, NEB. March 14 Che 
nion Life & Accident of Li 1 | 





o! ts ‘ 





hereafter confine itself to accident risk 
ynily [It has entered into a reinsurance 
contract with the State 
Moin s, and as soon as the Nebraska 
nd lowa departments complete thei 
examinations of the two companies 
approval is. giver 


icr Will De Made 





by J. W Walt president of tl Union 


with $150 





Fire and Union utomobile, 

000 capital Che new company had not 

got e tl well started until it r 
the ' cial depression that hit 

| fall in ft 
( | Hay < 
w weeks ago 
officers mad 


hrew too much 


They ther 





about for a way to shit 


tore looked 


part of it 
Vice Pre 


irrangement 


Walt says that 

with the State Life con 
ten plates the entrance of that con pany 
into those states where the Union has 
nd that the 
ganization of the Union in those states 
will be kept intact for the use of the 


sident 


business or 


purchaser Nebraska will be made a 
branch with R. R. Lounsbury, secre 
tary of the Union company, as mat! 


ager, and Mr 
attention 

Che State Life 
has admitted assets of $1,853,000, 


Walt giving 





now 
and imsurance in torce ot $17,570,599, 
with reserves of $997,859 A. C. Tween 
er is president, Walliar Koch, field 
n r and vice president, R. F. Lee, 
gency director and vice p lent nd 
Harry W. Hill secretary 

[The last annual statement of the 
Union Life & Accident showed admitts 


assets of $453,024; policy reserves ol 
$44,378 msurance w lorcet $6.314.000 
and capital and surplus of $175,000 


Addresses Club Women 


Association oft Lit 


requested 


Scovel 


1 


Che Columbus 


Underwriters, being 


rish a speaker for a meeting of the 


Columbus Woman’s Club last week, 


secured Charles W. Scovel of Pitt 
burgh. who was in Columbus for tl 
ales congres Mr Scovel delivered 
most timely and interesting talk o 
Ii nc the Home the k te « 
his address being “Thrift.” He empl 
ed the fact that woman’ re est all 
lif nsurance, and the onthly u 
ttlement s 1 the majorit oO 
the dk | arrat ement cep 
ho nd i Wy tact 
| l encral w \ Sco roucht 
t alie1 points o housel ld eco 
d budge \ < ] ‘ 
lanatior tl 1 itl in 
t d settle ent \ Iso 
Sor 100 women were pre t and 
e ¢ hat ter 1M l 
} Co} b \ss 1 


Total Disability Payments 


ry Pac Mutual medical depart 
nt reports that the compan it the 
end of last vear was paving clain ndetr 
per t total disability provisions o1 
&® policies representing 68 lives. Among 
the causes of disabilitv, tuberculosis and 
neanitv lead with 20 ind 18 cases ré 
spectively. Paralysis was the cause ol 
even cases and blindness six The med 
cal department states that its exper 
with claims arising from tuberculosis 
shows an average period of payment of 


Claims 
averagt 


1 vear, 5 months and 8 days. 
show an 
onths and 15 days 


irising from insanity 


ears >m 





IN OHIO A SUCCESS 


Sales Meetings Held by Ohio State 
Association Prove Worth 
While 


NEW ATTENDANCE RECORD 


Gatherings in Cincinnati, Columbus and 
Cleveland on March 9-11 Bring in 
Men from All Cities 





| r t three-city circuit a 
( d la Saturday the recently o1 
i er {) \ ociation ol Life [ 
derwriters set a high-water mark for 
col ré< development under co 
dinated 1 nagement rhe combined 
ttenda ‘ or thar 1600 greatly 
xceeded that ot iny other simular 
p or any annual convention of the 
Natio \ ciatio Among other ap 
irent advantages to be gained fron 
riendly co-operation was the reduction 
n expenses, which were shared on a 
pro-rated ba Che three meetings 
were held on successive days in Cincin- 
1 ind Cleveland, respec 





and 11 Phe 
sales congresses, in 
local 
joined, proved wholl 
experiment 


9 10 
ee-day scrics Ol 

} h y rly 1] h 
which nearly all Ol the associa- 
in K tat 


iccessiul and a worthy 


Southern Ohio Congress 

ss was held 
being conducted 
Dayton Associa- 
owope, vice-presi 


Che southern Ohio congre 
March Y, 
by the Cincmnati and 
tio! S. Howard 
dent ot the Cincinnati: Association, pre- 
ided at the one-day congress and gave 
uldress of welcome Mr 
Sworp said that the ideal of the lite 
st, self last, and 
and in line with such 


n Cmcnnati 


open 


nderwriter is service fir 
ccess inevitable 


ogral underwriters’ associations 
h their educational programs should 


have the hearty cooperation and support 

all insurance agents He said that 
in lite insurance as in every other 
branch of business, the law of the sur- 


the fittest exists and that only 


training can the agent 


expert 





himself for the worl he sales con- 
gress 1s offered as means for this end 
lohn |] president of the National 
(Association of Life Underwriters, made 
his first appearancs attack of 
roat trouble at this congress. It was 
against the doctor’s orders, and 
e could not appear at the other Ohio 
meeting but he could not resist the 
ypportunity. He told of his trip through 
the southwest and west and of the en- 
thusiasn and cooperation exhibited 
through all that territory He gave an 
nspirational address on association ac- 
ivities and their value to the life un- 
rwriter 


Shutt 
since his 


trictl 
rictry 


Address 


Mutual 


Kollenberg'’s 


\. H. Kollenberg, of the Ben 


it Grand Rapids, Mich., discussed 
partnership and corporation insurance 
M1 ,ollenberg said that partnership mm 
uran¢ wa positive necessity tor 


every partner in business and that cor- 


orat insurance, and especially in the 
case of the small corporation, is of in- 
tima e value and in many cases also 
a necessity. He said that one excellent 
lling talk for this class of insurance 


; the ability of the 
poration to carry an 
instead of a debt at 


1 purchase or re 


partnership or cor 
isset for 3 percent 
6 percent, in case 
rganization at the 
partner or a member of the 

Reciting many of his ex- 
field he developed 
this kind of 
many objec- 


death of 
corporation 
periences i the 
many lines of attack for 


solicitation ind showed 





4 
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c - —_—__— 


tions that must be met and ways oO! 
meeting them. ; : 

Willard I. Hamilton, vice-president ot 
the Prudential, then spoke on “The 
Ideal Agent.” Mr. Hamilton said that 
it was questionable if there were such 
things as ideal agents, but that no agent 
could be a good one unless he had ideals. 
He said that some of the essentials for 
. good agent were old-fashioned, funda- 
mental virtues, based on undeviating, 1n- 
flexible honesty, industry which keeps a 
man applying his knowledge and utiliz- 
ing his ability and the mastery of ones 
self. He said that enthusiasm could 
only grow out of complete self-mastery. 
Mr. Hamilton said that service is the 
basic necessity of all successful activity 





and that fortunately the life insurance 
agents have it in their power to give | 
service of the highest degree Presi- | 
dent Sage of the Union Central closed 


the morning session with a cordial wel- 


come to the congress 


Dayton’s Welcome Given 


Henry A. Stout, president of the Day- 
ton, O., Association, opened the after 
noon session with an wel- 
come from the Dayton agents, who were 
cooperating in the management 
congress, Judge Charles J. Orbison of 
Indianapolis was then introduced by Mr 
Shuff. Speaking on “Estate Hazards and 
Life Insurance,” he told of many court 
experiences and the futility of depending 
upon a will for a settlement of an estate 


address of 


| 
ceive his service. He said that sales- 
manship is the process of building and 
maintaining a progressively, successful 
and growing business. This is accom- 
plished by either the direct or personal 
method or by the indirect or advertis- 
ing method. As for the direct or per- 
sonal method, Mr. Rockwell said that 
it could be accomplished with high pres- 
sure salesmanship, but that this did not 
develop clients. A permanent clientele 
could only be developed by the advis- 
ory, counsellor method of approach, Mr. 
Rockwell then gave several examples of 
different kinds of approaches, indicat- 
ing the “do’s” and “don’ts” of the inter- 
View. 

Columbus Sales Meeting 


Successful in every particular was the 
third annual central Ohio congress at 
Columbus on March 10, with more than 
100 members of the local bodies of life 


|} underwriters present, Springtield, Lima, 


of this | 


Lancaster, Marion and Newark associa- 
tions cooperated in the movement and 
several life underwriters were present 
from towns which as yet have no local 
organization. 

Ralph W. Hoyer, president of the Co- 
lumbus association, presided and wel- 


| comed the insurance men, paying special 


according to the individual desires. He } 


said that life insurance not only makes 
distribution of the estate certain, but 
expedites the distribution of the funds. 

[The closing address was given by 
Charles J, Rockwell, professor of prac- 
tical salesmanship at Carnegie Institute, 
on “Selling Life Insurance.” He said 
that inspiration is of vast importance in 
the selling of life insurance, but that 
education is equally important. An 
agent can be given the reason why men 
should buy life insurance, but he must 
also take stock of his capacity in order 
that he can induce the prospect to re- 


reference to the out-of-town delegates. 
James T Daniels, general secretary ot! 
the Columbus Chamber of Commerce, 
extended a welcome to the city. 

Che addresses of the team who made 
the three cities, Judge Orbison, Mr. Kol- 


lenberg, Mr. Rockwell and Mr, Hamil- 
ton, were received with intense ap- 
proval. 


B. W. Gearhart, Ohio superintendent 
of insurance, was added to the Colum- 
bus program and he reviewed his expe- 
rience of the year in handling the 
insurance problems of the state. He 
said the greatest number of troubles in 
his department come from the twister, | 
the rebater and the misrepresenter, and 
he was inclined to the belief that the 
latter class was the one which caused 
the most trouble. He praised the life 


insurance men for the good they are 
doing and asked them to keep in even 
closer touch with the state insurance 
department. 


Cleveland's Congress 


The northern Ohio division, 
met on March 11, drew an attendance 
of 900. On account of the meeting on | 


Saturday it made an appeal to indus- 
trial men, of whom there were 
100. The cooperating Ashtabula, Akron 
and Youngstown associations were well 
represented, and men were present from 
as far as Mansfield and Toledo. 

Walter H. Brown, president of the 


which 


| 


| 
| 


about | 


Cleveland association, presided and in- | 
troduced E, B. Hamlin, president of the | 
Ohio State Association, as chairman of | 
the morning session, requesting him to | 


open the congress in place of President 
Shuff. who was unable to attend because 
of illness. 

In addition to the 
which was touring the 


team 
several 


speaking 
state 


| speakers were added to the Cleveland 


Hewes, the Union 
February, 


Steve B. 
producer in 


program. 
Central's top 
a demonstration of a method by 


Rave 

which he frequently sells large policies 
at the first interview, illustrating his 
talk with several charts. M. L. Davey, 
president of The Davey Tree Surgery 


wonderful testi- 
value of life 


Co., Kent, O., gave a 
mony of his faith in the 

insurance under the topic, “Why I 
Carry $500,000 Insurance.” J. P. White, 
manager of the Metropolitan at San- 
dusky, O., gave a strong address on 
“The Relation of Industrial to Ordi- 
nary.” Mr. White is a Welshman, edu- 
cated as a lawyer. His eloquent vindi- 
cation of the growing importance of in- 


dustrial insurance drew repeated ap- 
plause. 
Many who attended were heard to 


express an opinion that the state con- 
gress ought to become an annual fea- 
ture, as it provides education and in- 
spiration at a moderate expenditure of 
time and money. 
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WESTFALL IS VICE-PRESIDENT 


Equitable of New York Official Elected 
to Fill Vacancy Caused by 
Lunger’s Death 


Dr. J. V. E. Westfall has been elected 
vice-president of the Equitable Life oi 
New York. This office has been vacant 
since the death of John B. Lunger \t 





WESTFALL 


DR. J. V. E. 


the same meeting the division of th 
home office organization into three de 
partments, known as executive, financial, 
and agency, was abolished and the titles 
of vice-president, financial department, 
and vice-president, agency department, 
were changed to financial vice-president 
and vice-president respectively. 


agency 














In giving a definite service to its agency force and its 
policyholders the Union National Life is giving more than 
a mere common day help. 
service, one that is appreciated by policyholders and one 
that will reflect itself in the attitude of the policyholders 
toward the agent in the field. 


It is giving a very definite 


Thus it is that the agent is a good deal more than the 
representative of the company in his community. 
an integral part of the organization of the Union National 


Life, and his position is secure. 


If you wish to develop yourself in your community and 
become a part of an organization where the problems of 
the local agents are appreciated, write a letter to 


Service to Policyholders and Agency Organization 


Union National Life Insurance Company, Houston, Texas 


He is 
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PROPOSE NEW TAX LAW | 


TO EXEMPT HOME COMPANIES 
New Bill Proposes That Mississippi 
Insurers Pay No Taxes for Ten 
Years 





JACKSON, MISS., March 14.—A bill 
has been introduced in the Mississippi 
senate by A. A. Conn, of Lincoln 
county which would exempt all Mis- 
sisipp! insurance companies irom taxa- 
ion for a period of ten years rhe 
lomestic companies, both fire and life 
ive been prompt in coming forward 
» the support of the measure. 

C. W. Welty, vice president and gen 
ral manager of the Lamar Life, of 
jackson, sent a letter to each of the 
company’s agents and stockholders, | 

cing them to get busy with the sena- 

and representatives trom their 
yunties, and urge the passage of the 
Mr. Welty points out that domes- | 
companies are really discriminated 


inst under the present law. rhe 
Lamar Life, he says, has paid annually 
during the sixteen years ot its existence 


over five per cent of its capital for t 
Mississippi, whereas, had it 
out-of-the-state co npany, it would | 

have been taxed one-third less. 

Mr. Welty says that the Lamar Life 
has no desire to injure its out-of-the- | 
tate competitors, but he believes that 
Mississippi should follow the pace set 

other states in lending aid and « 
couragement to its home companies. 
who necessarily invest most of their as- 
ets in the state, and contribute largely 
to the upbuilding of the cot monwealth. 

R. E. Kennington, president of the 
ecently organized Merchants & 
Bankers Fire, also favors the enactment 
of the bill, and has sent out a letter to 
the various Mississippi insurance com 
panies, calling their attention to the | 
inatter. 


Home Companies Organize 


At a meeting held early last week 
in the home office of the Bankers & 
Merchants Fire a committee was ap- 
pointed to go before the Mississippi 
legislature and make an effort to have 
the bill enacted. Representatives of all 
the companies incorporated under the 
Mississippi laws, except the Columbus 
Insurance & Mortgage and the Gulf Coast | 
Life, were present R. E. Kennington, 
president of the Banker & Merchants, 
presided and was elected permanent 
chairman of the committee which will 
continue to meet from time to time until 
the legislature adjourns Th steering 
committee is composed of 8S. J Taylor, | 
chairman, who is president of the Mag- 
nolia State Life, W Cc. Mills general 
counsel of the Lamar Life and the Mis- 
sissippi Fire, and H. V. Watkins, one of | 





the directors of the Bankers & Mer 
chants In the general discussion the 
fact was emphasized that the bill, if | 
enacted, would in no wise affect the tax- 
ition of out-of-the state companis but | 
would only lessen the taxation of home | 
companies, and that such action would be 
in line with what is done in other states 
to encourage companies incorporated 
under their laws. | 
. | 
Receiver for Kansas Fraternal | 


The Occidental Mutual Benefit associa- | 
tion of Salina, Kan., had been placed in | 
the hands of a receiver and an injunc- 
tion order issued preventing it soliciting | 
any new business. The receivership was | 
sought by Richard J. Hopkins, attorney- | 
general, following an examination by the | 
insurance department in which it was |} 
revealed that the association had failed 
to make provisions for its members over 
70 years of age and that the officers 
had used $2,123.48 of the mortuary fund | 
for general expepses. | 

The association has a membership of | 
nearly 4,000 and a reserve of $85,000. | 


George A, Middleton of Salina, a mem- | 
ber of the association, wa appointed 
receiver 
The Northwestern Life of Omaha has | 
made application to enter Iowa Presi- 


dent Clyde Smith has been in Des Moines 


making necessary arrangements. 
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Never Growing Old 













HE entire organization of The Lincoln 
National Life Insurance Company is an 
% “enterprise.” Its ideals are fresh. Its visions 
of achievement are clear. There is joy 
in its conduct of service. _ 


|The enthusiasm and courage of The Lin- 
coln Life will never allow it to settle into 
an “establishment.” It will never be bound 


by set routines. Its very ideals make for alertness 
and the pleasure of warm co-operation. 


Because of 


the aggressive standards which The 


Lincoln Life has set for itself it will never grow old, 
never intrench itself in rules and systems, never lose 
interest in new and greater achievements. 


The present service records of The Lincoln Life, re- 
markableasthey may seem, are due to beshadedsome 
day by The Lincoln Life organization itself because 
all its energies are bended in a persistent effort to 
attain the peak of perfection. 


You are sure that The Lincoln Life is backing you 
up with all its untiring spirit of enterprise when you— 
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(LINK UP (wr THE?) LINCOLN) 


The Lincoln National Life 
Insurance Company 


‘*Its Name Indicates Its Character’’ 


Lincoln Life Building, Fort Wayne, Indiana 
Now More Than $200,000,000 in Force 




















SUBSTANDARD FORMS OF INSURANCE 


THE NATIONAL UNDERWRITER 


Some of the Problems That Arise in Connection With 


Underwriting This Class of Business 


BY GEORGE GRAHAM 


HE premium method based 
on percentage additions to the 
standard mortality table produces 

varying charge for each age at entry 

nd for each plan of insurance. This 
method and the advance-in-age method 
ire exactly alike up to the point of 
irriving at the amount of extra pre- 
ium corresponding to the percentage 
of extra mortality assessed. A further 
step is necessary in the advance-in-age 
ethod to ascertain the number oi 

t added to the true age to 


ears to be 
obtain the premium corresponding to 


cAtra 


the rated premium. The extra premium 
nethod avoids this further step and 
imply calls for the payment of the 
rremium derived from the percentage 


increase in the standard mortality table. 
t might be described as the same as 
the advance-in-age method with 
render values based on the true age 
nstead of the advanced age. It has the 
ery great advantage over the advance- 
age method in that it immediately 
provides for the extra mortality as it is 
expected to be incurred. Ot course, to 
theoretically correct the reserves 
hould also be computed according to 
the mortality table, showing the per- 
centage addition to the standard, but 
for practical purposes standard re- 


sur- 


serves can be maintained, the only 
departure from this being that the un- 
earned portion of the extra premium 


for the current policy year should also 


e set aside in reserve. 
Handling Impaired Risks _ 
Brings Out Reserve Question 
Che problem of the practical handling 
of impaired risks is not confined to 


finding the extra premium to. be 
charged commensurate with the extra 
risk, but includes the question of suit- 
able reserves. This must be my excuse 
for injecting the question of reserves. 
Che advance-in-age method, when re- 
serves at the true age only are main- 
tained, is similar to the method of 
extra premiums computed from mortal- 
ity tables representing percentage in- 
creases of the normal if standard re- 
also maintained by this 
an entirely different inci- 
extra mortality is anti- 
these methods if in the 


serves are 
method, but 
dence in the 
cipated by 


| 


on the ordinary life plan for actual age 
35, showing the reserves first on the as- 
sumption of a normal mortality, second 
on the assumption of a mortality of 
150 per cent normal, and third the re- 
rated age 42 which is the 
advanced age according to 


serves at 
eqauivalent 


the advance-in-age method already de- 
| scribed. Chere is also shown in the 
table the difference at the end of each 


year, tabulated between the normal re- 
serve and the reserve according to the 
two rating methods illustrated. 





Terminal Reserves—Ordinary Life Plan 
—s1,000—True Age i5—American 
Experience 34¢ Percent 





Exces ixcess 

End Normal 150° of (2) Rated of (4) 

ot Mor Mor- Over Age Over 

Year tality tality Normal 42 Normal 

(1) (2) (3) (4) (5) 

$ $ 8.69 

) 22.25 

19) 13 14.92 

15 2 64.9 

20 80.47 

Ne 

Prem, 19.91 25.41 25.26 


In the issue last week was presented a first instalment of the excellent paper 
by Vice-President George Graham of the Central States Life on the writing of 


substandard risks. 
tion of the American Life Convention. 
sented the various ways of writing 
discussion in this issue. 


advance-in-age method reserves at 
rated age are maintained and if true re- 
serves are set up under the extra pre- 
method. 


mium 

I am pointing out these theoretical 
differences without having any idea 
of advocating theoretical accuracy in 
the handling of impaired risks. The 


treatment of impaired risks is not and 
never will be an exact science. All that 
can be accomplished is to devise meth- 
ods which are practical in their applica- 
tion, which will protect the company 
and do substantial justice to the policy- 
holder. 


the | 


sugecste d 


This paper was presented at the meeting of the medical sec- 
In the first instalment Mr. Graham pre- 
substandard business. 


He concludes the 


Portion of True Reserve 
Released for Mortality 


In advocating the extra premium 
method based upon a percentage addi- | 
tion to the normal mortality, I have 


the use of normal reserves. 
In doing this, as the table demonstrates, 
a portion of the true reserve is released 


and made available for mortality pur- | 


poses, so that actually by maintaining 
only normal reserve provision has been 
made for more than 50 per cent extra 
mortality for the years immediately fol- 


lowing issuance, but of course the pen- | 
I present a table of terminal reserves | alty for this will be that in the later 
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years there will be only provision for 
mortality somewhat less than the 50 
per cent assumed. 
With the possible exception of cer- 
tain rf overweights, such in 
vestigations of this phase of the subject 
as have been made, notably by Messrs. 
Hunter, Moir and Gore, seem to indicate 
that the general trend of the mortality 
| on impaired risks is toward the normal 
aiter the expiration of a period of years. 
Mr. Moir found that “much of the 
extra mortality is at the young 
and ear!y years of insurance—the finan- 
cial therefore heavier than it 
the excess were spread evenly over the 
duration of the mortality table, or came 
later in life. That although premiums 
ior substandard should be 
higher than normal, or the extra hazard 
met in some equivalent way, neverthe- 
less the reserves for many of these haz- 
ardous groups would work out smaller 
than the normal reserves. This will be 
apparent to actuaries from the shapes 
of the ultimate curves.” 


After Age 60 Mortality 
Approaches General Rate 


classes of 


ages 


effect 15 


classes 


Mr. Gore said that the results of his 
investigation of all the impairment 
groups in Vol, LV of the M.-A. Report, 
exclusive of the first five years, showing 
an aggregate ratio of 125 percent or 
more, based on not than 100 
ceaths, “are strongly suggestive of the 
probability that after about age 60 there 
is a tendency for the mortality among 
the survivors of any group, formed by 
selection a number of years earlier, to 
| approach the general rates, even though 
in the intervening period there had been 
a wide difference. It is probably fair to 
| conclude that even for the most per- 
sistent causes of extra mortality the as- 
; sumption of a constant percentage ad- 
dition to the normal mortality decidedly 
overstates the mortality in later life.” 

Arthur Hunter has stated that in the 
experience of a large class of under- 

(CONTINUED ON PAGE 7) 
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F NEBRASKA 


Home Office: 


Assets .. . 


Lincoln, Nebraska 


$20,400,000.00 





Lincoln, Nebr. 


GENTLEMEN : 


as I live and the $2,000.00 to 


FAIRMONT, NEpsR., Jan. 22, 1922 


Bankers Life Insurance Company, 


be paid at my death. 


ill mature in a few years. 


Yours very truly, 


LOU W. FRAZIER. 


Twenty years ago today, I bought of you policy No. 9600. 
This was a Ten Payment Twenty Year Settlement on which | paid an 
annual premium of $98.30 for ten years, making a total of $983.00. 

I have taken option No. 2 and your General Agent, C. F. Buehrer, gave 
me your check for $735.04, the surplus or earnings and I still have a Paid 
Up Policy for $2,000.00 on which I| will receive an annual dividend as long 


Can say that I am pleased with this settlement and have another policy 
for the same amount that w 


Name of insured.... 
Residence 
Amount of policy 
Total premiums paid 


SETTLEMENT 
Total cash paid Mr. Frazier.............. $ 735.04 
And a Paid Up Participating Policy for... 2,000.00 








If interested in an agency or policy contract write Home Office, Lincoln, Nebr. 


BANKERS LIFE INSURANCE COMPANY | 


TEN PAYMENT LIFE POLICY 
TWENTY YEAR SETTLEMENT 


Matured in the 


OLD LINE BANKERS LIFE INSURANCE 
COMPANY 


of Lincoln, Nebraska 
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NEW HOME OF THE GREATEST ILLINOIS COMPANY 


Corner Lake Shore Drive and Scott Street 





Land and Building Owned and Occupied Exclusively by the 


ILLINOIS LIFE 


Admitted Assets, December 31, 1921 dhe he weeds o086.6-0.0'5 5 <0 
Payments to policyholders and beneficiaries since organization 21,566,983.06 


FIVE YEARS RECORD 


Year Ending Dec. 31, 1916 Year Ending Dec. 31, 1921 INCREASE 


Interest Income.. $ 620,562.65 $ 991,613.43 $ 371,050.78 


Premium Income. 2,419,486.91 3,818,060.43 1 398,573.52 
Admitted Assets. . 12,946, 337.03 19,413,846.72 6,467,509.69 
Insurance in Force 80,280,589.82 136,485,045.27 56,204,455.45 


ILLINOIS LIFE INSURANCE CO. 


CHICAGO 


James W. Stevens, President 


GREATEST ILLINOIS COMPANY 
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The Institution of Life Insurance 


THamas W. 


secretary and 


BLACKBURN of Omaha, 


general counsel of the 
CONVENTION, has issued 
gntitled “The 


Insurance.” Mr. 


\MERICAN LIFE 
brochure 


Life 


Institution of 


BLACKBURN, from 


his viewpoint, can see life insurance on 


ill sides. 


Mr. BLacksurRN emphasizes the point 


that legal reserve life imsurance as a 


financial institution has withstood every 


assault for three-quarters of a century. 


Life insurance has been put to many tests. 


lhere have been panics, epidemics, wars, 


experiments, pestilence, litigation and 


Legal 
goes on just the 


legislation. reserve life insurance 


same No form of dis- 
aster has been able 


it. Mr. 
fact that 


to impair it or change 
BLACKBURN calls attention to the 
notwithstanding the vast trans- 
actions of life insurance companies there 
have been but very few mismanaged and 
unsuccessful legal reserve companies. He 
said that the only possible excuse for the 
lure of such a company, whether large 
is weakness of management or 
The probability of 
th is reduced to a minimum by 


or small, 
corrupt manipulation. 
super- 
ision and publicity 
Looking at life stable 
institution he 


msurance as a 


says that the legal reserve 
plan is as 
ment. Mr. 


surance has 


safe as an established govern- 
BLACKBURN said that life in- 
survived attacks of the ut- 
most violence. He called attention to the 
1905 when the 
insurance was attacked in 


Muckrakers 
country were 


New York investigation of 
citadel of life 
many 
of the 
of various kinds took 
fare. Although 
frightened 


ways in every 
State 


hand in the 


part 
busy officials 
war- 


many persons were 


away from life insurance it 


came out unsullied and not a policy con- 


tract was repudiated, scaled or  post- 


poned. 
When it came World War 


to the great 


the United States 
insurance plan on the legal reserve 
tem. Mr. 


organized its war risk 
sys- 
BLACKBURN says that the gov- 
ernment carried on its tremendous risks 
without adding a dollar to the net pre- 
mium rate fixed by the experience of the 
life companies. It assumed voluntarily 
the expense element but stood safely upon 
tables and the 


the mortality reserves 


which life insurance has made the ground- 
work 
of beneficence. Mr. 
tact that the 
ment has 


of its great growth and its history 
BLACKBURN cites the 
experience of the govern- 
fact 
that 1s, 
but must 
$40,000,000,000 writ- 


demonstrated anew the 


long known to life companies, 
that life insurance is not bought 
be sold. 


ten under the 


There was 


pressure of war opportu- 


nities and dangers. This has lapsed to 
much less than $1,000,000,000 because the 
policies were not actually sold 

down to modern times Mr. 
calls attention to the period 
1, 1920, to Dec. 31, 1921, the 


deflation untold 


Coming 
RLACKBURN 
from Oct. 
period of when losses 
were recorded. No life company appealed 
to the government, the federal reserve or 
On the 

called on by 


contrary, the 
their 
thousands 


any bank for help. 


life companies were 


policyholders for hundreds of 


of dollars in the way of loans. It is 


doubtless true, as Mr. BLACKBURN says, 


that during this time legal reserve life in- 


surance saved more business men from 


bankruptcy than any statistician will ever 


know. 

Mr. Brackpurn makes this significant 
statement as to the permanency and 
stability of the business 

‘The fact that no life insurance com- 


pany which continually conducted its 


business on the legal reserve basis has 


failed with losses to policyholders with- 
of their business 


in 40 years is proof 


capacity.” 


Judicious Use of Loan Privilege 


Mutua. believes 
their task intelli- 
they will be able 
their policyholders as to a 


Tue CONNECTICUT 
that if the 
gently 


agents go at 
and sincerely 
to educate 
judicious use of the loan 
] 4 The 
finds the need of 
he should be encouraged to pay off the 
loan so that the 


of S¢ rvice 


policy privi- 


company says that if a man 
using his policy loans, 
same collateral can be 
later on. The need may be 
just as vital a year 
vears hence 

4 policy loan too often means a 
lapse. The assured does not feel obli- 


gated to repay the money. He regards 


the loan value as belonging to him, 


which it is The loan value of a life 


insurance policy is a valuable posses- 


sion It can be used tor various con- 


tingencies. If it is brought into play 


the policyholder should restore it to its 


real value as soon as possibk He 


hould make it ready for another con- 


tingency. If this collateral can be freed 


it 1s the Nn in a position to do the needful 


at some other time. This feature of life 


insurance can well be emphasized when 


the agent is selling a policy or later on 


when a loan is called for and this is part 


of the service to be rendered 





PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








George Kuhns, president of the Bank- 
ers Life of Iowa, has returned from a 
hunting trip old Mexico. Among the 
members of the party were John W. 
Hogan, agency manager at La Crosse, 
Wis., and R. H. Cherry of Cherry & 


Cherry, agency managers at San An- 
tonio, Texas. 
They went into Mexico to hunt bear, 


found more bandits than bears. 
In fact, the bear country was infested 
with bandits and on that account the 
hunters did not penetrate that district. 
They penetrated two hundred miles into 
the interior from Piedras Negros and 
traveled most of that distance on mule- 
back with a pack train and a retinue of 
Mexicans to take care of their impedi- 
menta, . 

Mr. Kuhns reports the finding of sev- 
eral fine haciendas built up under the 
old regime and now given over to decay, 
disrepair and squatters. He also reports 
a lack of law and order in sharp con- 
trast with conditions prevailing on the 
north side of the Rio Grande. 


but they 


Harvey White, state agent for the 
Phoenix Mutual Life at Louisville, Ky., 
claims the distinction of being the 
“most hired and fired” official in Louis- 
ville. Captain White was elected city 
treasurer in November, 1917, but re- 
signed Ps join the army. In January, 
1919, Captain White was appointed 
chairman of the board of public works, 
taking office April 1, and resigning on 
Armistice Day. Last November he was 
elected city auditor, taking office on 
Nov. 22, and will retire from 
third time some time in June, unless the 
city government bill is vetoed by the 
governor. 


office a 


George K. Johnson, president of the 
Penn Mutual Life, this week announced 
his resignation, and will retire by June 
30. He has been with the company 33 
years 4 

oiten in recent years expressed the de- 
sire to be relieved oi the responsibilities 
of his office. The trustees accepted the 
resignation reluctantly and hope he will 
stay with the company in an advisory 
capacity. Mr. Johnson is now in his 


and president 25 years. He has | 





| Samuel M. Cowan of 


|} 69 salesmen of his company for 


74th year. He was engaged in the manu- | 


facturing business in Philadelphia before 
entering the life insurance field. He be- 
came a member of the board of the 
Penn Mutual in 1899, was elected vice- 
president in 1897 and president in 1906. 


Rufus W. Weeks, 
the New York Life, was signally hon- 
ored by the board of directors of his 
company, March 8, when it passed reso- 
lutions in honor of his 55 years of con- 
tinuous service. Mr. Weeks went with 
the company March 20, 1867, as clerk 


vice president of 


in the actuarial department. He 

present actuary of the company Che 
resolutions by the directors state that 
Mr. Weeks is honored for his whole 
hearted service covering a long Iie; 
for his distinguished career as actuary: 


a loyal 


James L. Madden, whose appointment 
as manager of the insurance department 


for his example as liberal man 


of the United States Chamber of Com 
merce was announced recently, will 
actively assume the duties of his new 
post this week. A graduate of Wash 


ington college and holding a law de 


gree from the New York University, 
Mr. Madden’s best work thus far has 
been done as an efficiency engineer 
During the world war he was attached 
to the ordnance department and spent 


his time in traveling about the country 


speeding r up production in munition and 


kindred manufacturing plants His 
eneree in this connection was of such a 


laracter as to ind 
] 


] uce the Metropolitan 


c 
Life to secure his services t » develop the 
. : 


’ 


Policvholders Service Bureau for its 
work upon which he has 
past three vears, 


now leaves for the 


group division, 


been engage d for the 


and which he 





JAMES L, MADDEN 


broader tield offered by the United 
States Chamber of Commerce 
Appreciating that insurance is one of 
the first businesses of the land and the 
relation it bears to almost every 
form of human endeavor it is the pur- 
pose of Mr. Madden in his new con- 
nection to work out a plan of close co 


operation | underwriter 


close 


between the and 
the insured that will make for their mu- 
tual betterment. He realizes fully the 
seriousness of the task before him, 
but is not a whit daunted thereby, hav- 
ing been assured of the cordial backing 
of the management of the Chamber of 
Commerce and of its entire willingness 
to allow him to develop his department 
along original lines 


\ record of having sold $1,193,000 of 
ite imsurance in 1921 was hung up by 


Oklahoma City, 


agent tor the Mid-Continent Life 
limes never are bad for those who go 
after business with sufficient enero 
Mr. Cowan says 

\fter starting 1921 without selling 


one policy curing the 
cftort, the tide 


first week of hard 
changed and he led the 
Janu 
ary with total sales of $167,550 H« 
kept the pace through the remainder 
ot the yvear and closed ahead of his 
nearest competitor, R. E. Leonard of 
Oklahoma City, by $60,000. Mr. 
Leonard’s total for the vear was $1, 
134,000 


Paul N. Mantz, 


secretary and actuary 


of the Des Moines Life & Annuity, has 
arranged and compiled the work of 
Isidore P. Mantz, entitled, “Total Per- 


| minal 


and two years later was 


Isidore P. 
“Joint Life Com 


manent Disability Benefits.” 
Mantz is the author of 
mutation Columns and Rates,” “Joint 
Life Reserves and Derived Values,” 
*‘Non-Ledger Balances in Life Insurance 
Accounting,” etc. This is a limited edi 
tion and is now ready for delivery. Th. 
book contains complete tables of ter 
and mean reserves based on Hun- 
ter’s combined mortality and disability 
tables with 3 percent interest together 
with a large amount of other material 
The price per book is $25. 


William P. Bennett, an 
Equitable Life of New 
Lake City, Utah, wrote 
business in February. 


agent of the 
York at Salt 
$87,000 of new 


In addition, Mr. 


Bennett takes care of considerable 
casualty business He is a member of 
the Equitable’s $100,000 Club. He has 
been in the business for about three 


cighteen* months 
: 


vears and for 





or two vears hari good. 


J. C. Campbell, Columbus, O., is dean 


of the John Hancock Mutual life gen- 
eral agents. He has been continuously 
in the service ior more than 44 years. 
The Tohn Hancock ‘Signature” pavs 
spec ial tribute to him in its current is- 
suc Mr. Campbell started on Feb. 1, 
1877. as cleric for a former state agent 


appointed state 
cent for Ohio and West Virginia. Out 
(CONTINUED ON PAGE 20 
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Chicago Sales Congress Big Success 


ETWEEN 700 and 800 Chicago life 
B insurance salesmen filled the big 

convention hall of the Hotel LaSalle 
to overflowing last Monday the 
sales congress given the 
Chicago Association ol 
lt was 
sales gathering, and was 
far and away the most in the 
the organization. Wilmer M 
i.quita- 


during 
one-day under 
auspices of the 
Life Underwriters 


hird one-day 


Chicago’s 


successtul 
history ol 
Hammond, general agent ot thx 
ble Life of New York, pr« 
nan. At both business sessions the seat- 
capacity of the hall was taxed to its 
and there was iringe of 
standees in evidence during the entire 
time At the luncheon held between the 
vo business sessions the big ball room 
of the Hotel LaSalle was crowded to 
the very edges. Throughout the gather- 
ing the greatest enthusiasm over and 
interest in the meeting was shown. The 
speakers exhibited pep and_= energy. 
Chey all had messages to deliver, and 
“got them in effective, iorceful 


sided as chair- 


Ing 


utmost, 


over” 


“Gatling Gun” Fogleman 
Makes a Hit 


_m* Fogleman of 
the Sheldon School was _ the first 
speaker. He had as | top Che 
Master Salesman.” Mr. Fogleman 1s 
recognized as one of the authori- 
ties of the country. During the last year 

" de liv r | 652 oe ‘ 
as i i cre Dw 


Mr 


(“Gatling Gun” 


f 


sales 


) 


addresses 


Fogleman is rapid-fire 














orator He delivers his talks crisply and 
quickly. Mr. Fogleman said that there 
re four factors in a sale,, \ the sales- 
the cus r: the goods; and the 
sale Mr. Fogleman outlined briefly the 
irt that each tactor plays in the con 
summation of a sal i described 
salesmanship as the power to persuade 
ecople to pure hase the salesman’s prod- 
a pront He laid great e1 I 
‘ iracte! analysis He said that the 
saies n who P| oO a ¢ iracter 
can dispose oft yt th greater 
dispatch, tor sO that he un 
quickly discover *haracteris- 
tics of every prospect he encounters. 
Mr Fogleman stated that h has stud- 
ied operating conditions in the Ford 


Motor Standard Qiu ¢ 

















Compat om- 
pany, and Willys-Overland Compan 
and that his findings in big industria 
establishments have always led him to 
the opinion that the best judge of hu- 
man nature excels in a business way. 
Mr. Fogleman covered a wide range of 
subjects, and drove home his points in 

positive and convincing wa 
Meyer Presides Over 40-Minute 
Discussion 
i> \ 
seme who 
Mr 
it 1 citing n oOo! 
1 who have good incomes and are 
| ids « subst: ntial l Sine tw very 
oO yt wis i rush 
throu 1 the sale in ons Mi 
oO nis type t pure } 
Che ould be \ t 
ss side rt ‘ 
uld often « t rt 
w ne SSar tor i t 
| rder to out mt o 
sura program f t 
s ‘ t vuld pe her t cts 
cde uring ) and 
ret cal ( ¢ the 
aN ( I ) nt ts 
M It S it t s 
or | t F 
? ‘ ? ? 
d. sho the ) S 
ibilities d ho t ~ 
nfl ed by the tal 
uranc< poli \ 
\ ther 1 m t ( ~ 




















Brown of the Mutual, | complished by the proper use of the 
discussed “The anger of Optimism.’ bene fis clause. which is the lic 
Mr. Brown said that there is a great | holder's own. and 

deal of foolish optimism in evidence do with it as ] sees fit 

these days \ man afflicted with an 

overdose will ignor a risk. Business men | Various Influences 

are cautious these days. They are run- That Help Close Sale 

ning cl s¢ to the eda M iny are near;©r ~ Seizing the (Jpportunit\ We 
bankruptcy. Mr. Bro d that when | title of the ta en by C. H. Bad 
business is poor, when the loss of a few | of t N hwestern Mutu i Mr. Bad 
thousand dollars, may 1 n ruin, there | enoch said that the agent who is alert 
is greater need than ever fo e insu "A eventually i ypport itv 10 
ance protection. The man who has been | presenting life surance at the right 
shown the risk that he is , and oment Phere I times wl th 
the chances he is running by yuyIng | prospect has a mu larger respons¢ 
life insurance and still does not buy is | power than ordinari Chere is, Mr 
either weak minded or will never be | Badenox said, something to tl idea 
convinced, Mr. Brown said that the psychologi n ( 

Mr. Brown pointed out that life in- | in the sale, Mr. Badenoch declared that 

surance men can use as an object les- | the agent wl learns how to follow 
son the tact that man bucket shops i situat that ive ibly uences t 
have gone out of .business during the | prospect has won half th ttl 

last couple of months In New York here are certain i ences that 
alone 53 establishments of this kind!/a_ de d impress upon rospe 
went under within two weeks As thes lor example, it may be the death of 
concerns are examined aiter the crash | close friend \ ews tor featur 
| comes the investigations invariably show | the death of a prominent 1 ’ iv | 
that hundreds of business men are in- | widely read by the people of th 
vesting large sums of money with or- | munit Perhap " s 
ganizations ot this kind every week. | experienc: ( é narrow 
That is, a great deal of mons is being | escaping wit his \g " 

used for speculative purposes. that ! ness solvency d o t death of t 


HEARD AT CHICAGO SALES CONGRESS 


“Salesmanship is the power to persuade people to purchase your prod- 
uct at a profit.” 

“In every sale you either sell the customer a policy or he sells you the 
idea that he doesn’t want one.” 

“The risk always exists. A life insurance policy is not a gamble, it is 
a guarantee against the risk.” 

“If you don’t think the life insurance business is the greatest business 
in the world, get out and make room for someone else who does.” 

“It doesn’t make much difference what company you represent, so long 
as it is a good, substantial old line company doing business on the square.” 

“Write it right or don’t write it at all.” 

“You will never really know what this business means or 
until you have settled a few death claims.” 


what it does 

















might just is wel! b 2 hered in by princips tact | e concern 1 set 
the life insurance salesmat siness é milar line ¢ 
Che ver I t that tl stoc broke ( vor ti c Chese t} put 
ize houses concerns a failing daily rospect n t n rh 
with heavy losses to investors is proof | make them consider lif nsurance, and 
going into blue sky stock purchases |the agent who. learns how to foll 
that should | ding its way into the leads and suggestions of this kind 
cash drawers of the h companies learns how to write | 1Sine it 
Beneficiary Clause as nimum of effort 
Means of Arousing Interest How Modern University 
E. C. Platter, of the Northwesteri Can Help Life Men 
Mutual discussed “The Benet I Professor C. W. Wa the | 
i Means of Arous versity of lowa scored one of the great 
said that lic ‘ } etir ith } talk o 
d the benefits that a Hiow the Modern [| 1 rsit ( Serve 
the through the opt 10ns the Lite Insuran Salesi Mr 
benefit ry < Is¢ It is the ver sou Wassam dis ds lite sura ‘ 
the life insurance cont t, Mr. Plat- | cipal rol e st nt of the ye 
ter declars 1 For the purpose of cre lle « d tl shy neral ' 
ting imterest on M Platter l ‘ ‘ O or} 
sed life me p! S y al , dois I 
juestions li hes« ‘ ‘ ur 
Is oO ds ‘ : , ais 
nom wike in © ""* f 
Have yo ] I lf s t ' 
Is ran a le t ‘ 
' WI! I | ! 
. mos kind s 
fiave yi } \\ 
estate, « 
A ‘ t ex \ 
' 
estat ! ; 
Mr. Platt S t ) 
4 al | ‘ 
children can keep 
tI in S< tl t t ‘ 9 


\ 1s ny morc moc} il 
t I sO lara i concerned 
Mr Wassat told of an agent who 
] 1! } 


en considerable busines ry 

Q ng im to s II pects nd saying, l 
bet vou $50 to $1,000 that you will 

‘ t r." Many prospect 
ld take the t immediately and in 
way th gent stirred up consider- 

new using he trouble is, Mr 
\Wassam said, that too many prospect 
think that life insurance is a gamble 
yway, and are not seriously enough 
terested in life insurance to discover 
it it is a sound, solid, scientific busi 
This is the propaganda that lite 
insurance men should be studying, Mr 
Wassam said nd not offering to bet 
’ t or to in any way give the 


ospect the impression that life 


insu.r- 


mo i< ? 


chance, Mr 


who does 


‘ iking a 
Wassam said, and the man 


not take out life insurance ts taking the 
greatest risk, and 1s, therefore, the great- 
gambler Che risk always exists, 
the life insurance policy merely 
| & larantees against it 
What Is Best Form 
of Investment? 
ther time Mi Wassam said, 
dents \ e trying to decide which 
t t standpoint of the in- 








t i the building and loan 
ciation, or the life insurance com 
1 After two of the men in the class 
dv ated t! unk and the buildings 

( oO tor another student 
I ind s trouble with most 
t don’t put any of our 

either one of them. They are 

ght ut we do not use them.” The 

and 1 building and loan are the 

t ect is not interested u 

iting an cstat rm having a stron 
lucement to save, Mr. Wassam said 
| eat Vv of life insurance les in 
fact that it act s a club over th 


spect’s head and demands that a cer- 


T ‘ aver, 
Agents Must Sell Business 
to Themselves 


Mr. Wassan id that the principal 





troubk that so many agents have not 
d themselves the business that the 
engaged i He d clared, “Ii you 
1 | k that tl the greatest bu 
I 1 ti l, get uit and mal 
somebody else who does.” In 
er develo the same thought 
M Wassam s It doesn’t mak 
h difference about the company, so 
yy it is a good substantial, old 


compa! doing business on the 
Mr Wassam said that if the 


‘ derwriter has sold himself the in- 
ink cde he has learned to sleey 
k « " talk life insurance, if he 
nd growing up within him a nat 
enthusiasm for life insurance, he 
about as well for one good 
I nother Such a mat 
W its to 
? ) ] nur or 
( ! work practicall 
t ‘ < | hed 
1 ot} 
Mr \\ = f ¢ that 
re tt out co 
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The Bankers Reserve Life Company 
Home Office, Omaha, Nebraska 


ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice-President JAMES R. FARNEY, Vice-President 
RAY C. WAGNER, Sec’y and Treas. 





FINANCIAL STATEMENT, DEC. 31, 1921 


RESOURCES 


U. S. Gov’t, County, Municipal 
and School Bonds, . . : 
First Mortgages on Real Estate, ° 
Loans to Policyholders, . . . . 
Renewal Premium Notes, .. . 
em ee Gee, oc tlt lt ltl 
nr + « © *« « « 
Accrued Interest on Securities, . 
Premiums in Process of Collection, 


a <. + oe & a «oe 


LIABILITIES 


Net Legal Reserve, . . $9,591,773.00 
Dividends Left with Company, ‘ 174,809.74 
Premiums paid in advance, . .- 17,155.19 
Death Claims Payable in 
Installments, . 


$7 ,474,073.40 
1,129,200.00 
2,276,571.84 

215,696.09 
148.53 
460,941.47 
83,031.70 
114,606.43 


$11,754,269.46 


19,741.50 


Death Claims Reported, 1 no proofs, 17,562.00 
Unearned Interest, . . +. - -; 58,348.78 
All Other Items, . ....:+ ; 12,464.67 


Set Aside for Taxes, . 62,500.00 


Capital Stock Paid up, $100, ‘000. 00 
Policy Dividends Cal- 

culated for 1922, . 420,918.31 
Unassigned Surplus, 1,278,996.27 


a. 2s a * 2 < 3 


1,799,914.58 
$11,754,269.46 








A SOLID, CONSERVATIVE WESTERN COMPANY 





Record of Unimpeded Progress 
For the Year 1921 


Bonds and Mortgages Owned. . 
Gain in Admitted Assets + ww « 
Total Assets . ... .- 11,754,269.46 


Business Issued and Revived... 18,674,000.00 
$80,000,000.00 
$1,162,182.37 


$ 8,603,273.40 
1,421,441.92 





Business in Force . 





Money Paid to Policyholders .. . 

Legal Reserve Protecting Policy- 
es ee ee ee ee ee ee 

Interest Income from Securities . 


9,591,773.00 
565,260.41 





The Bankers Reserve Life Company 


Omaha, Nebraska 

















| deserve 


| know 


| support of the 


fot the 
| speaker 


| sell, rather than tell 


UNDERWRITER 

| policy. 
| made out his own application, had the 
examination made without having the 
agent accompany him to the doctor, and 
throughout the transaction did not call 
upon the agent for advice or assistance. 
When the business was finally closed 
and the policy delivered, the agent asked 
him to explain why he had, without be- 
ing in any way enthused by the sales- 
man, decided to buy life insurance and 
why particularly he 
from him. 
that after he had decided to take out 
life insurance, after both he and his wife 
had seen plainly the need for it, he de- 
cided to give the business to the man 
in the community who seemed to most 
his support. He concluded that 
it was not necessary to give the busi- 
but that the 


business men are coming 
idea that they should have 

handled by men who 
to write it, by salesmen who 
serving, and 
dence and 


that gradually 
around to the 
life insurance 
how 
are conscientious and d¢ 
who have earned the 
communi 


Stuart B. Edmondson 
Speaks at Luncheon 


con 


Stuart B. Edmondson, pastor of the 
Lake Forest, lll... Methodist Episcopal 
Church, and formerly Chicago manager 
Illinois Life, was. the chief 
at the luncheon served between 
the two business sessions. Mr. Edmond- 
son spoke on “Life Insurance—The 
Corner Stone of the Temple ef Life.” A 
telegram from John L. Shuff, president 
of the National Association, was read in 
which Mr. Shuff asserted that the 15,000 
life insurance men who belonged to the 
various local life underwriters’ associa- 
tions are writing 70 percent of the busi- 
ness secured by American life compa- 
nies, while the other 160,000 agents not 
affiliated with some local association 
are getting only the remaining 30 per- 
cent. W. J. Stinson, of New York, 
amused with “ten minutes of nonsense” 
and there were some selections by a 
well- trained quartet. . 

a Ferguson, Chicago manager of 
the Union Central, presided at the after- 
noon business session. 


A. P. Ballou on 
“Self Development” 


This man sought out the agent, 


had decided to buy | 
The policyholder then stated | 


| played than 
; open 


| ness to more than one man, 

|case might be handled by the one | 
agent who seemed most worthy of the 
business. Mr. Wassam admitted that 
this might be an unusual case, but laid 
emphasis on it to illustrate the point 


March 16, 


1922 


derwriters with hunters, he said that a 
successful life insurance “hunter” con- 
centrates his energy like the successful 
sportsman, and does not shoot at ran- 
dom. The life insurance agent must 
“bunch his hits” and concentrate on 
some particular business. Too many 
side lines will not permit of success in 
any one. Mr. Ballou divided the thought 
of self development into three parts 
the most misused machine in existenc¢ 
He said little could be said on body de- 
velopment, as conservation of health 
was probably more prominently dis- 
any other general topic in 
discussion He said, however, 
the most misused machine in existence 
is the body and conservation 
of vital importance. 

Passing to the development oi mind, 
Mr. Ballou said that there was a real 
task before the agent in this. He said 


of it 1s 


that intellectual endowments are the 
most wonderful of man’s ambitions and 
| that it is through practice that it 1s 
acquired. He suggested several ptans 
for developing alertness of mind and 
ability to meet every emergency A 
program of preparedness worked 
by each agent would enable him to give 
the desired answer and give it immedi 
ately to any question, not the day fo 
lowing or some ti emthereafter He 
suggested the pian of outlining several 
general topics and preparing thoughts 


A. 3 Ballou, manager for the Mutual 
Life of New York in Louisville, Ky., 
opened the afternoon session with one | 


orations on “Self 
velopment.” Mr. Ballou said that self 
development was the most important 
phase of any work, and that if he could 
to the life under- 
writers the determination to work out 
some definite plan of self development, 
he would be satisfied. He said that 
he pictured the proposition as a com- 
bination of a spade, a ladder and a star. 
The spade represents effort and work, 
the ladder is the means and determina- 
tion of climbing onward and upward, 
and a star is that goal to which one’s 
ambitions are pointed. He 
one could think constantly of just self 
development and not of failure, as many 
are prone to do, there would be much 
less of the failure. Comparing life un- 


of his inimitable 


De- | 


| transaction in the 
| man. 


said that if | 


as events develop. Mr. Ballon 


soliciting the 


on them 
said that in lite insurance 
most important phase of the under- 
writer’s education is the development o! 


the heart He said that what one 1s 
is More important than what one says 
fhe successful salesman of lite imsur- 


ance must tall in love with the proposi- 
tion and not merely be a_ peddle 
some vague commodity 

Says Service Means 


“Writing It Right” 


Following Mr. Ballou’s talk, there 


Miss Helen Hadley 


Was a plano solo by 

Julius H. Meyer of the New England 
Mutual, then took charge and con 
ducted a second open forum, I. H 
Offner of the Massachusetts Mutual, 
spoke on “S« rvice.” Mr. Offner said 
that service simply means providing 
adequately for the needs of a policy- 


holder’s dependents. He said that serv- 
ice 1s frequently materially reduced be 
cause of the necessity of the agents 
making a sale. The kind of a policy 
sold to a prospect should not be in- 
fluenced by reason of the fact that the 
izent needs the money that the com- 
mission on the sale will bring lf a 
life insurance salesman is forced to 
recommend the wrong kind of a policy 
needs the money, he should 
seek some other line of business. Mr 
Offner declared. 

Mr. Offner said that the purchase ot a 
life insurance policy is a very important 
eyes of the average 
It means much to him. It neces 
regular and continuous outlay 
of money, and because of the fact that 
premium payments continue through 
the years, it is most important that the 
policyholder be paying for the kind of 
a policy that he should have. Even the 
smallest policy, Mr. Offner said, should 
meet the requirements of the assured 
as nearly as possible. 

Mr. Offner summed up his remarks 
by saying. “Write it right, or don’t 
write it at all.” 
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Under Our Direct General Agency Contract 


Our Policies Provide for 


Double Indemnity 
Reducing Premiums 
SEE THE NEW LOW RATES 
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Disability Benefits 
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Strong Talk by 
Roy Heartman 


Sara Francis Jones of the Equitable 


spoke on “Meeting Objections,” and 
F. A. Martin of the Mutual Life of 
New York discussed “Effective Per- 
suasion.” The closing speaker was 
Roy Heartman, general agent of the 
Equitable Life of New York at Des 
Moines, la., who had as his subject 
“Salesmanship and Life Insurance.” 


Mr. Heartman said in part, “I want to 
talk to you about selling yourself to 


vourself. The degree of success that 





| Thomas B. 


you will attain in this business, or any | 
- ia 
other business, depends entirely on you. | 


Braniff 


Fidelity & Deposit Issues Bonds on 
Instruments Handled by Leonard 
& Braniff of Oklahoma 


A new feature in farm mortgage loans 
from Oklahoma is the guarantee bond 


MORTGAGES ARE GUARANTEED 


that is being issued by the Fidelity & | 


Deposit of Baltimore in guaranteeing 


the principal and interest on mortgages | 


handled by Leonard & Braniff of Okla- 
homa City, a large loan concern. 
Braniff, president of the 


loan agency is head of the general | 


insurance agency of the T. E. Braniff 
Company of Oklahoma. Leonard & 
have handled hundreds ot 


| thousands of dollars in mortgages and 


lf you do not believe in yourself, if | 
you have not convinced yourself that 
you are ‘going to make good in a big 
way, you never will. Your success | 
will be the result of your own activities | 
and selt-development. No one can 
teach you how to sell life insurance. 
You must acquire it for yourself. You 
must first believe that you can do it, 
id then gradually learn how Che 
rouble with a great many life insur- | 
ance men ts that they have bungalow 
ymes—no second story 
Is Sentiment Back 
of Every Sale 
\iter you have sold ourseli to 
uurself, then you have to sell your 
i the business that you want to go 
You have t b t istic 
out it d glad that you are in 
e lite rance busSINEesSsS pp s to 
vou, or shot because the s sent 
nent in back ol ever) Sa Even 
vhere corporation life insurance is 
old the sule is largely ar ited | 
entiment It is the fact that you 


touch the things that are nearest to aj! 


nan in making a life insurance sak 


makes this the greatest business in 
the world. You get right down on the 
ground with your You 
cuss the tintimate and personal things 
with them Phere is nothing 
stiff. or about a life imsurance 
presentation. 
“And the real 
surance business 
by reading. You never 
business means or does until have 
settled a few death claims lf you 
are just getting into life insurance work, 
out with one of your older iellow 
agents and watch him hand a check for 
$5,000 or $10,000 to a widow. See what 
it means to a destitute family to get 
the money that life insurance com- 
panies are distributing every day. That 
is the find out what this busi- 
what it is doing for 
the community If you 
this vision of the life 
nothing else is nec- 
make spite 


that 


prospects. dis- 
1d M 
coid ot 
crisp 
essence of the 
cannot be 


know 


life im- 
absorbed 


you 


zo 


way to 
means and 
the people ot 


catch 


ness 
can only 
imsurance business, 
essary. You will 
of yourself.” 


rood il 


Accuses Robertson of Mississippi 


JACKSON, MISS., March An 
editorial appearing Sunday in the Jack- 
son Daily News created considerable 
discussion in Jackson. The editorial 
sets forth that an examination of the 
records of the Mississippi auditor’s of- 
fice shows that State Revenue Agent 
Robertson has not given a full account 
of the collections he has made on be- 
half of the state, and that his various 
reports do not show the dates the col- 
lections were made, nor on what ac- 
counts, and adds that Mr. Robertson’s 
annual statement “is a hopeless jumble, 
unintelligible even to the best expert 
accountants.” The Daily News points 
out that under the state law, the reve- 
nue officer shall make monthly reports 


8. 


and settlements, showing amounts col- 
lected, dates of collection and _ the 
persons or corporations from whom 
collected, and that for failure to do 
so, he shall be removed bv the gov- 
crnor 

Lynn 8S. Broaddus, who h: been dis- 
trict agent of the Northwestern Mutual 
Life. has transferred his headquarters 
t Galesburg, Ill where he will have 
harge of Mercer and Knox inties 


what this 





| 


| 
| 
| 


i 


there has never been any loss in prin- 
cipal or imterest [his mortgage is 
guaranteed by the Fidelity & Deposit, 
the interest yield is 64% percent. Where 
there is guarantee the rate of in- 
terest percent. This guarantee 
bond makes these mortgages gilt-edged 
particular. The Fidelity & 
one of the large bonding 
the country. 


no 


ee | 


Im every 
Deposit is 
companies ot 


Group Policy on Woman’s Club 


Lhe (Weorela state avency ol the 
Volur teer State Lite, under Manag« 
JOC Mi M ill wi i ] cTs 1 
\tl Ss ipidly ( ) ng o ot tl 

st elds l hich the ( pany opel 

é recent achicveme! placing 

Ss ¢ tl lives ) oO th 

lig ers < Atlanta 

\ 1 s ( ‘ ( plat has 

on r tl mpa is G gia 

representatives much favorabl con- 
ent 

Che Volunteer State, in line with its 
poli y ot investing its reserves in the 
South, has loaned the Atlanta Women’s 


Club 860,000 for a term of years and the 


nsurance was taken out in connection 
with this loan rhe club has property 
valued at more than $100,000 and the 
loan of $66,000 was needed to erect 
additional facilities. 


Detroit Life Still Gaining 


Che Detroit Life, one of the few com- 


panies which was able to show an in- 
crease in its 1921 new business, 1s con- 
tinuing in the increase column. Its 
total from Feb 1 to Feb. 23 was 
$940,000, compared with $664,000 in 
Feb., 1921 and $650,000 in Feb., 1920. 
This is an increase of $276,000 or 41 
percent over 1921 and an increase of | 
$290,000 or 43 percent over 1920. 


Bankers Reserve Statement 


Bankers Reserve Life of Omaha, 
has issued its annual statement 
assets $11,754,269; capital stock, 

dividend surplus for 1922, 
unassigned surplus, $1,278,996; 
$80,000,000; new busi- 

Its interest income 
last vear was $656,260. The company is 
one of the most successful in the west, 
is sound in every respect and is making 
an excellent record 


rhe 
Neb., 
showing 
$190,000; 
$420,918; 
business im torce, 
$18,674,000, 


ness, 


Month 


The northern department of the West 


“Helser-Thomson” 


Coast Life is putting on a contest for 
the next two months in honor of Vice- 
presidents Thomson and Helser. They 
are being called “Helser-Thomson” 


months lhe northern department will 
hold its first annual departmental con- 
May 


vention sometime in 


Ceased to Write Accident 





Phe Equitable Life of New York 
ceased to write accident and health in- 
surance eb. 28 The company noti 
fied its agents that it is its desire to] 
retain all good business now in force 
The company urges its agents to retain | 
the business on the books whether it be 
on the cancellable or non-cancellable 
forn 


LIFE INSURANCE EDITION 


ll 





MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 


WORTH KNOWING 


A $5,000 Policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause, $5,000, the face of the Policy 
will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or double 
the face of the Policy, will be paid. 

THIRD, that in case of death from certain specified accident, $15,000, or 
THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental injury, 
the Company will pay direct to the insured at the rate of $50 PER WEEK dur- 
ing such disability, but not to exceed 52 weeks, after which the weekly indemnity 
will be at the rate of $25 PER WEEK throughout the period of disability. Can 
insurance do MORE? And why should any man be satisfied with a policy that 
would do less? 


Annual Premium, Age 35, Ordinary Life, $128.05. 


Twenty Payment Life, $167.10. Twenty Year Endowment, $235.10. 


UNITED LIFE & ACCIDENT INSURANCE CO. 


Home Office, United Life Building Concord, New Hampshire 








VALUABLE LEADS 


The Guardian Agent never needs to worry 
about finding prospects. 





Through its Prospect Bureau the Company obtains 
inquiries from interested prospects. ‘These valuable leads 
help the Agent do a bigger and better busin 


For full information regarding the advantages of rep- 
resenting The Guardian, address: 


T. LOUIS HANSEN, Vice-President, or GEO. L. HUNT, Supt. of Agencies 


The Guardian Life Insurance Company 


OF AMERICA 


Established 1860 under the Laws of the State of New York 


Home Office: 50 Union Square, New York 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *~° MONTHLY INCOME INSURANCE. 


jaan LATEST POLICIES AND AGENCY CONTRACT Sai a7 \ne 
Openings OHIO, IND., KY, MICH. and W. VA. Write Columbus 








‘The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 


Clarence J. Daly, President 
Denver, Colorado 











Indianapolis Life Insurance Company 


(Purely Mutual) 
Operates in 
Indiana, Illinois, Michigan, Texas and Florida 
FRANK P. MANLY, President 
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The Strongest Evidence of Public Confidence! 





1921 
THE PRUDENTIAL 


made the 
GREATEST RECORD IN ITS HISTORY! 





PAID FOR BUSINESS 
Over One Billion, One Hundred Million Dollars. 


INSURANCE IN FORCE INCREASED TO 
Over Five Billion, Six Hundred Million Dollars. 


PAYMENTS TO POLICYHOLDERS 
' Over Sixty-Eight Million Dollars. 


PAYMENTS TO POLICYHOLDERS SINCE ORGANIZATION 
Over Seven Hundred and Forty-Eight Million Dollars. 


The Prudential Insurance 
Company of America 


Home Office, 


F. Dryden, 
Forrest yden Nome Ne 3. | 


President 


Incorporated Under the Laws of the State of New Jeraey 




















New England Mutual Life 
Insurance Company 


Boston, Massachusetts 


. $82,072,020 
48,641,846 
609,415,082 


New Insurance Paid-for, 1921. . 
Gain in Insurance-in-Force .. . 
Total Insurance-in-Force ... . 


New England Agents Write Persistent Business 








To the Man Who Is Willing—and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence for 


the FUTURE 
For Contracts and Territory, Address 


H. M. HARGROVE  - 


Beaumont, Texas 





President 


gS 
SEAUMONT TELE 








Rates per $1000.00, age thirty, includes Double Indemnity for accidental death from any cause 
and a premium waiver with $10.00 monthly income disability. 


Ordinary Life............$21.02 Endowment Age 50....... $44.82 
20 Payment Life......... 31.12 Endowment Age 55... .. 33.15 
20 Year Endowment...... 44.82 Endowment Age 60....... 29.52 
Coupon Bond.......... 35.71 Endowment Age 65....... 25.78 
Endowment Age 85....... 22.37 Endowment Age 70....... 20.42 


District Manager wanted for Cincinnati and surrounding territory. 


THE GEM CITY LIFE INS. CO., Dayton, Ohio 














UNDERWRITER 


INVESTMENT 


ARE NOT LIKELY TO PASS 


BILLS UP 


Lockwood Measures Are Not Getting 
Much Favorable Sentiment in the 
New York Legislature 


NEW YORK, March 14—While the 
bill authorizing the Metropolitan Life, 
should it care so to do, to invest $100,- 
000,000 in the erection of homes for 
working men, will likely pass the New 
York legislature, it is not at all prob- 
able that, the measure making com- 
pulsory the investment by the life com- 
panies of 40 percent of their funds in 
bonds and mortgages will be favored. 
The insurance department as well as 
prominent banking and insurance inter- 
ests are squarely in opposition thereto. 

Other regulatory insurance measures 
submitted by the Lockwood committee 
are finding the road to passage by the 
legislature a rough one, the legislators 
learning the “other side” of the story 
from the men in position to present it 
squarely. 

When before the Lockwood commit- 
tee hearings, witnesses were held down 
py Counsel Untermyer sharply to “yes” 
or “no” answers to his adroitly framed 
questions, and had no proper opportu- 
nity to make explanation. Now that 
freedom of speech is permitted them 
before the legislative committees, a 
vastly different view of the various is- 
sues is presented than that formed upon 
reading the reports of the Lockwood 
committee, and because of that fact the 
lawmakers are not showing any great 
alacrity in endorsing the measures 
framed by Senator Lockwood and his 
committee associates and by Mr. Unter- 
myer. 


New Virginia License Law 


\ bill strengthening the 
the Virginia insurance commissioner 
with respect to agents’ licenses was 
passed by the legislature of that state 
just before adjournment It gives the 
commissioner authority to revoke an 
agent’s license for twisting, rebating, 
misrepresenting either the policy of his 
own company or that of another, mis- 
appropriating premiums and committing 
other similar offenses. Heretofore the 
commissioner was empowered to revoke 
an agent’s license only upon conviction 
of misappropriation of premiums. His 
only recourse in other cases was to re- 
fuse to renew the license when it ter- 
minated. 

An unsuccessful effort was made by 
several Richmond life agents to throw 
greater restrictions around the licensing 
of life underwriters. They insisted that 
before the commissioner granted a li- 
cense a report from a commercial re- 
porting agency, giving the applicant's 
financial standing should be obtained 
and a thorough investigation should be 
made as to his character and general 
reputation. The bill as it went through 
merely provides that the employing 
company shall certify that it has con- 
ducted an investigation and found the 
applicant to be of standing and 
suitable qualifications 


powers of 


good 





May Insure Virginia Minors 


\ life insurance bill enacted into law 
by the Virginia general assembly, which 
concluded its biennial session last week, 
authorizes minors not below the age of 
sixteen to negotiate contracts for insur- 
i providing thev are living 
it home and the application is signed by 
one of their parents. 

\ bill authorizing municipalities to 
t ke out group poli ies covering their 
employes, which was introduced early 
in the session, died in committee with- 
out even being given a hearing. There 
was no opposition to the bill It was 
sidetracked in committee in 
favor of what was regarded as more im 
portant legislation 


ance nolict OR 


merely 
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OFFICIAL IS ADVANCED 


METROPOLITAN’S BIG LOANS 


W. S. Norton, in Charge of that Branch, 
Is Elected Deputy Comptroller 
of Company 


NEW YORK, March 14 The most 
recent addition to the executive staff 
of the Metropolitan Life is William S. 
Norton, who was elected deputy comp- 
troller by the directors of the company 
several days ago. Mr. Norton entered 
the service of the Metropolitan Life 11 
years ago after gaining a reputation as 
a real estate expert, since which time 
he has been looking after the extensive 
real estate loans of the company under 
the supervision of Comptroller Stabler. 

How vast these interests have grown 
to be may be imagined when it is noted 
that in the past 18 months the Metro- 
politan Life loaned to purchasers or 
builders of homes more than $68,000,000, 


and only recently authorized further 
loans aggregating $6,000,000 for the 
same purpose. It is figured that the 


most recent loans will insure the con- 
struction of 100 individual dwellings 
and 68 apartment properties, housing in 
all 608 families, and by that substantial 
margin relieving the housing conges- 
tion in this city and its outlying terri- 
tory. In recent years the loaning pol- 
icy of the Metropolitan Life has 
changed markedly; the former prac- 
tice of making grants of several millions 
of dollars for the construction of a few 
large properties has given way to the 
present plan of restricting the individual 
allowances and making these cover a 
large number of cases. 

Whether the proposition of the Met- 
ropolitan Life to invest $100,000.00 in 
home building enterprises within the 
Greater New York area becomes a real- 
itv or not will depend primarily upon 
the willingness of the state legislature to 
grant the necessary amendments to the 
insurance law, and the assurance that 
if such loans were made the company 
would receive the 6 percent interest re- 
turn, which is the prevailing figure for 
loans of such character. 





Midland Mutual School Ends 


Che two weeks’ school for agents, 
conducted by the Midland Mutual Life, 
home office with the cooperation of 
Tice and Jeffers, local managers of the 
Midland, closed today. It proved even 
more successful than the promoters had 
planned. It is the first of four quar- 
terly agents’ schools which will be 
held here this year. Thirty-two picked 
men took the full course, detail instruc- 
tion being given by leaders in each 
branch of the Midland’s work. It is 
estimated that the men who attended 
this school have gained a year in their 
progress as insurance men. At the 
concluding banquet at the Chittenden 
Hotel, Dr. W. O. Thompson, president 
of the Midland, talked on “The Sanctity 
of the Contract” and especially the 
Midland Company’s contract. Dr. N. 
Ek. Chaney, former superintendent of 
schools at Youngstown spoke on 
“Business Courtesy.” 

At a separate meeting of the Mid- 
land agents from Ohio, Michigan and 
Pennsylvania at the Virginia Hotel, 
various problems confronting the insur- 
ance business were discussed. The year 
1922 has started off far ahead of 1921 
and every indication is that the in- 
creased business will continue judging 
from the reports of the agents from 
the three states Nearly 200 agents 
were present. 


J. N. Patterson, of the Milwaukee office 
of the New Ingland Mutual Life has 
returned from a vacation trip to the 
Pacific Coast. Mrs. Patterson accom- 
panied him on the trip. While in the 

Mr. Pa*terson visited New England 
Angeles, San 
Seattle and other 


gencies at Los 
Portland, 
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NEWS ABOUT LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 


bs ° 
Here’s Your Opportunity 
Policy Literature, Rate Books, etc. Supplementing the ‘‘Unique Manual-Digest”’ 


and “‘LittleGem,”’ Published Annually in May. PRICE, $3.50 and $2.00 respectively WE WANT MANAGERS 


Royal Union Mutual 1922 Dividends 
































ORDINARY LIFE For the States of 
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, eeese: 11.37 11.03 10.70 4 «66 9.57 § 
SS cirsreeenss 11-37 11-03 10.70 10.34 66.88 9.96 9.57 9.3 THIS IS ONE OF OUR VERY BEST OPENINGS 
~ < : - Give References 
Security Mutual of Nebraska pay ment lif , 4 pere a 7 payment life, and Insurance Experience 
rerce 0 rz 1¢ é 2 perce 20 : 
The Security Mutual of Lincoln. Neb.. eau Boar 6 cor imre-ag he dh A ele in first letter 
is using the same dividend schedule in | .ngo a . ‘omen apes og 
1922 as it used in 1921. endowment 3 pereent; 10 pay endow-|! THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
— tax the company feels that it is in a SAINT PAUL MINNESOTA 
Kansas City Life position to return to the old rates 
Kansas City Life has gotten out Minnesota Mutual Changes 
three new policies, the first being an , : Pe , 
ordinary life with special continuous The Lincoln Trust Company of Spo 


benefits to the payee; next, a 20 payment | kane, Wash., has been appointed general 
life policy with the same feature; next, | agent of the Minnesota Mutual Life for 


an endowment at age 65 with special | Washington and northern Idaho B. 7 

iturity feature. Montgomery will be manager of the life 

The Kansas City Life ha decreased | department He was formerly state di DALLAS, TEXAS 
the rate on its usual plans, the reduc- | rector of the Idaho State Life and more 


tion actually consisting in returning to recently state director of the We 
the pre-war rates. The 1920 rates were | Union Life. 


= The Progressive Company of the South 




















from 2 percent to 5 percent higher than Thomas F. Burke has been appoir 
on t 4 is eescrtmanne Be 3 gad a : yy The fice por Nccoreenygy He ha ; seep anti ond ro HARRY L. SEAY, President 
ictual increases put in force in 1920 are | one of the eastern companies in New 
follows: Ordinary life, 5 percent; 20 ' Mexico since 1919, 
ns -_ ) $50.00 A WEEK FOR LIFE 
2 a h while totally eons from ie Be 
2 fordeath by ordinary accident,$12,000.00 forTravel accident 
1 A Company With a ony 
: C Pp a y AND IT ONLY COSTS $56.00 PER YEAR 
: Constructive—Not a Our top salesmam made $12,000.00 last year. Does it in- 
terest you? If so write 








W. T. GRANT, Vice-President. 


Destructive—Program ||| BUSINESS MEN’S ASSURANCE, COMPANY 
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Are You Permanently Established? 


Write for Territory 
3 | Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 


o7i-Reinsurance Life< a 


s Moines 
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American National Insurance Company 


| OF GALVESTON, TEXAS 


SHEARN MOODY, 
Vice-President 


W. J. SHAW, 


WAL. MOODY, JR. 
Secretary 


President 


| FINANCIAL STATEMENT, DECEMBER 31, 1921 


ADMITTED ASSETS LIABILITIES 
Real Estate Owned..............$ 896,517.61 Net Reserve, American Ex- 
| Mortgage Loans (First Lien)...... 4,108,612.42 perience (3 and 314%).......--- $9,261 ,807.63 
Collateral Loans............++««++ 1,000.00 Special and Contingent Reserves 204,251.00 


Loans Made to Policyholders (on Reserves for Death Losses in 


} this company’s Policies ..«1,198,944.47 Process of Adjustment or 
! DOERccsescocecceccees -eee.. 3,536,822.42 Adjusted and Unpaid 105,608.25 
Cash in Banks....... ee Fa, Reserves for Taxes........+++++++ 129,129.51 
| Certificates of Deposit....... 6,908.28 All Other Liabilities............ 158,244.72 
i Interest Due and Accrued. g 237,661.04 Capital Stock...... $500,000.00 
i Deferred and Uncollected Pre- Assigned Funds...,. 243,252.00 
} miums (Less Loading)...... 221,999.36 Surplus...........+. 1,070,643.81 
| All Other Assets. ; ‘ 493.95 —_——— — 
| Se ee Surplus to Policyholders 1,813,895.81 
TOTAL ASSETS $11,672,936.92 TOTAL LIABILITIES $11,672,936.92 





Ordinary and Industrial Life Insurance in Force, $157,699,773.00 
Operates in Nineteen States and the Republic of Cuba 


‘“‘ANCHOR TO THE ANICO”’ 


| 

















WANTED 
WE WANT A MANAGER 


in every important center in Indiana where we 
are not represented. Only men of ability and 
probity will be considered. We offer liberal 
commission contracts to agents and salable 
policies to the public. The proposition we 
Correspondence confidential. 











offer is unusual. 


GARY NATIONAL LIFE INSURANCE COMPANY 


Gary, Indiana 
WILBUR WYNANT, President 




















THE COMPANY OF 


—) Bf od of = -f-4 OS 
SALESMEN— 


BANKERS LIFE 


DES MOINES 











GEO. KUHNS pres. 











| company believes that this 


conduct 





LIFE AGENCY CHANGES 








DICK OLIVER NOW PROMOTED 


Supervisor of Southwest Department, 
New York Life, Is Made Inspector 
of Agencies 


Dick Oliver, of St. Louis, supervisor 
of the southwestern department has 
been appointed inspector of agencies in 
that department for the New York Life. 
He has served the company for 25 years 
in various capacities. He began May 
.24, 1897, as an office boy at Dallas, Tex. 
He became cashier of the San Antonio, 
Tex., agency, March 1, 1901, later was 
instructor at Dallas, then instructor at 
Austin, Tex., agency director at Austin, 
agency director at San Antonio, agency 
director at Harrisburg, agency director 
for Colorado and Jan. 1, of last year he 
was made supervisor of the southwest- 
ern department comprising Missouri, 
Kansas, Oklahoma, Colorado, and New 
Mex ) Vhe New York Life Says in 
regard to its promotions: 

Mr. Oliver’s advancement is in line 
ith the company’s policy of training 
promoting them to 
The 
company aims not to go outside of its 
posts. Che 
is the way to 


results in a 


people and then 
positions oi trust as they occur. 


ranks to fill its responsible 


’ - 
MISINness il 


personnel that is familiar with company 


requirements, trained in company 
| methods, and familiar with life insur- 
ance from the ground up. It furnishes 
hope, encouragement and inspiration to 
the workers behind the lines. It gives 
them goals to aim at and to work for 


by qualifying themselves.’ 


W. N. Golden 


W. N. Golden has resigned as gen- 
eral agent of the Equitable of Iowa at 
Pittsburgh, in order that he mav devoi 
his entire time to personal production. 
Mr. Golden has resigned from the firm 
of St. Clair, Golden & Sutphen, which 


is now St. Clair & Sutphen. He has | 


alwavs been a large personal producer 
and in the new move is merely return- 
ing to the end of the work which most 
interests him, 


W. D. Barlow 


W. D. Barlow has been appointed 
general agent for the Equitable of Iowa 
in Maryland, with headquarters at Bal- 
timore. The Equitable has just entered 
Maryland and placed the work in charge 
of Mr. Barlow, who has had eight years’ 
experience with the Connecticut Gen- 
eral at Springfield, Mass. 


W. R. Anderson 


Minor Morton, vice-president and 
agency manager of the Volunteer State 
Life, has returned to the home office 
after an extended trip through Texas. 
Mr. Morton announces the appointment 
of William R. Anderson as manager of 
the company’s Dallas, Texas, agency. 
Mr. Andersen has been engaged in the 
automobile business in Dallas, and has 
a wide acquaintance in that section. He 
will bring with him several salesmen 
who were associated with him in his 
recent connections. 





T. W. Faires 


T. W. Faires has been appointed 
agency manager for the Bankers Life of 
Des Moines at Memphis, Tenn., where he 
is successor to C. E. Weldon. Mr. Faires 
has been promoted from the ranks of 
the company following five years of suc- 
cess as a salesman in the William H 
Carter agency at Nashville, Tenn. 


W. B. Yowell 

W. B. Yowell has been appointed gen- 
eral agent of the Washington 
Life for that part of Tennessee lying 
west of the Tennessee river, with head- 
quarters at Memphis He has had a 
number of years’ experience in life in- 
surance and has made a successful rec- 
ord, 


George 


ance companies in the 


C. E. Brown 


CC. KE. Brown, has been appointed ge: 
eral agent of the United Life & Accide: 
of Concord, N. H., at Detroit. For a 
number of vears he was in charge of th: 
insurance department of the Burroug 
Adding Machine Company. 


H. C. Hesser 


The Conservative Life of Iowa 








nounces the appointment of H,. C. Hes 
ser of Sac City as general agent fo 
western Iowa territory. Mr. Hesser fo 
several yvears past has served as a di 
trict agent for the Register Life 
Iowa 
A. Stuart 
\. Stuart new agency manag i¢ 

the Bankers Life of Des Moine at W 
mington, Del. The company has recent 
becn admitted to that state and Mr. Stu 
art is in harge of the organizatio: 
; worl He was promoted by the 

pal from t position of district 

i I ‘ Te i 

T. J. King 
| Ix rh I ome yea g 

ule I nag of the Diamond Cha 
Manufacturing iny t Indianapol 
has resignee yme special agent 
the Mutua n it India 01 MI 
King is known to a wide circle of fri« 1 

s ron } £ Ss an enthu t I 
liever nsurance and deliberate 
sold n f t proposition of taking 
up llir f life insurar He 1} 

! n uce sful sas manage 
and his ’ tes in the Diamond Cl 
Company e@ banquet in his ! 

wl 


B. Kestner and Miss Nellie Lewis 


Benjami Kestner and Miss Nellie 
Lewis ve been appointed gener: 
age of the Century Life, of Indianay 


olis, at Brazil, Ind Their territory wi 


be the six adjoining counties around 
Brazil. Mi Kestner has had several 
vears experience in the general insurance 
business and is well versed on life insur 

|} ance, He will devote most of his time 


outside worl writing business and a} 
| pointing agents. Miss Lewis will have 
charge of the office. The son of Mr. Kest- 
ner will return in June, a graduate of 
| Detroit 1 niversity, and will devote his 
| entire time to the writing of life insur 
father. 


ance WIth its 





Manager Wanted 


FOR ILLINOIS 


One of the strongest and 
most aggressive life insur- 


country, with over 500 
stockholders in the State 
of Illinois, offers an un- 
usual opportunity to the 
man who can make good 
in a big way. 

Only a responsible, capa- 
ble, experienced life insur- 
ance man will be consid- 
ered for this vacancy. 


Address A-34 


Care The National Underwriter 











Impairment Record Cabinets 


We have 40 sections—10 Drs. to section: 
Light Oak finish. We also have complete 
celluloid tip index. Bargain price on all or 
any of it. Shaw-Walker Co. 307 N. 4th 
St., St. Louis, Mo. 
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GALAXY OF STARS AT 
NEW YORK CONGRESS 


(CONTINUED FROM PAGE 1) 


The banquet in the evening was most 
enthusiastic, with good music and sing- 
ing, professional entertainment and 
good cheer, and with talks by Presi- 
dent John L. Shuff, Martin Littleton, 
Insurance Superintendent Francis R. 
Stoddard, Jr., Raymond Flosdick, and 

crs, 


Orville Thorp’s Work 


(irville Thorp, past president, told 
how his association had secured the 
passage of a law in Texas to have the 
iollowing query on all applications tor 
agents’ hcenses: “Are you a member 

a Life Underwriters Association?” 

had raised strenuous objections 
from non-members; but had had good 
esults. He told how he had a bill in- 
troduced in the Texas legislature com- 
pelling all persons posing as experts, 
surance advisors, and their life, to 
le an affidavit that they would not. if 


licensed, advocate surrendering any ex- 
ting policy for its cash value, or 
commended the termination of any 
policy now in force “It may not get 


through, but then, it may help to drive 
out the ‘twister’ and ‘expert advisor’ 
irom our state,” said Mr. Thorp. He 
said he would like to see a campaign 
started, and New York was the place 
» do it, which would mean life insur- 
ance news in every daily in the country 
every day. ; : 
Ganse on Business Insurance 


l'ranklin W. Ganse, of Boston, chair- 


man of executive committee, discussed 
the favorable features of the Revenue 
Law of 1921, which virtually endorses 
usiness insurance, as it provides that 
corporation policies are not liable for 


the inheritance tax. He showed how 
to get business insurance down to brass 
tacks. He divided its features inte 


shock, stock and credit coverage, viz.: 
insurance to provide for the sudden 
death of the head of the firm, the effect 

such shock on the stock in trade, 
ind how this event would affect the 
firm’s credit. He advocated that cor- 
poration officers should have their 
health tested periodically through the 
life extension institute or some similar 
organization, just as machinery in 
plants is looked over constantly to 
eliminate danger. This is actually 
heing done by some corporations. He 
suggested that local life men see to it 
that insurance policies on credit forms 
of banks should be _ intelligently 
grouped so that queries shall mean 
something. 

“Producer” Ryan’s Talk 


Mr. Ryan was introduced as a man 
who had written an application weekly 
for 421 successive weeks or more than 
three years. He explained that few 
men would be satisfied to write only 


one. If they wrote that much they 
wolud be sure to write more, but that 
definite production helps He told 


about various plans used in his agency, 
such as his “ambition sheet,” his thrift 
card plan for new babies, to encourage 
policies to pay for the child’s educa- 
tion, a percentage of calls sheet for 
daily use, a summary of an _ under- 
taker’s bill at one funeral he knew 
about, and other novel sales data for 
bringing pictorially to the prospect's 
attention what the agent wants to tell 
him. He told about his policy to pro- 
vide for payments of rent, birthday gift 
contracts, etc. Mr. Ryan said that it 
was too frequently the case that we are 
only insuring the undertaker and the 
doctor and not the family, although 
that was the original plan. He said it 
was much better to have something to 
show a man when trying to sell him 
than only to explain the plan 


Will Enter South Dakota 
The Conservative Life of Sioux City, 
Ia., is contemplating entering South Da- 
kota in the near future. A. E. Wilder, 
vice-president of the company, is in 
charge of the agency department. 
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The Close of the Day’s Work 


WHEN you begin to figure up yourearn- All this and more we constantly strive to 
ings and recall the several reasons for give our agents. This coupled with good 
failures during the past year, you then more policy contracts and liberal commissions, is 
than any other time keenly realize the im- an incentive which should interest any am- 
portance of a helpful constructive home bitious agent who wishes to make the most 
office service that trains you to overcome of his salesmanship efforts. 


such failures. 


One of the vital elements which makes your 


day profitable is a harmonious working 
arrangement with home office officials and We would like to hear from several 


a direct co-operative spirit generously given. good men for important field positions 


r-Southern Life Insurance Company 
inte: R. DUFFIN, President LOUISVILLE, KENTUCKY 











A MILLION A MONTH IN MICHIGAN 


That is the record established by agents of the Detroit Life. That is our record of business written in Michigan 
each month during 1921. We are very proud of this showing. It is evidence of progressive co-operative effort. 


The Detroit Life has agencies and offices in most towns and cities in Michigan. Yet there are a few openings for 
high-class representatives in some Michigan communities. Any life insurance man or woman anxious to make a new 


ath liation will do well to communicate with us. 


HOME OFFICE 
Corner Woodward and Forest Avenues 


DETROIT, MICH. 
M. E. O'BRIEN, President 


DOWN-TOWN OFFICE 
No. 1005 Majestic Building 
DETROIT, MICH. 
JAMES D. BATY, Secretary and Treasurer 











The Companies That Stay Are the Companies That Pay 


When a company has proven its staying qualities, as the Western Reserve Life 
Insurance Company of Muncie, Ind., has, the agent who desires to be a general 
agent can think favorably of that institution. Permanent success can only be at- 
tained through a permanent connection. The companies that stay are the companies 
that pay the representative in the long run. 


WESTERN RESERVE LIFE INSURANCE CoO. 


J. H. Leffler, Acting President John W. Dragoo, Secretary Harry H. Orr, General Counsel 
; MUNCIE, INDIANA 








‘ MERICA 
_ DECURITY Lire INSURANCE CO oF — CHICAGO 
$37,000,000 
4,074,586 
3,453,460 


INSURANCE IN FORCE 


Assets ° : , ; a 
Payments to Policyholders since Organization 


Openings for General Agents and Managers in Fifteen States 


Address S. W. GOSS, Vice-President and Manager of Agencies 











George Washington Life Insurance Company 


A Definite Territory 
A Liberal Contract 
Low Premium Policy Contracts 


/} Opportunities open in West Virginia, Ohio, Kentucky, Tennessee, Virginia, North 
: Ko Carolina, South Carolina and Georgia. Address: 
Y 


ERNEST C. MILAIR, Vice President and Secretary 
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[\ a recent laudatory article written by the editor of a 
The Columbus Mutual Life Insurance company of Colum- 


because of its success in reducing cost of insurance and | 


augurated by President C. W. 


men,” 


Office. 


The Columbus Mutual continues to astonish. 


total volume, a gain of 33% in assets and a gain of 450% % 


ath losses. 


“Miracle of Life Insurance” 





magazine for salesmen, “How to Sell—and What, 


” | 
s, Ohio, was declared to be the “Miracle of Life Insurance” 


ilding up its surplus. Other companies in time, the 
itor predicted, will be obliged to adopt the methods 
Brandon. ‘The accom- 
shments of Mr. Brandon are the marvel of insurance 
he wrote. “They never thought it could be done. 
ww they are laying their tributes at Mr. Brandon’s feet.” 


So great has been the demand for this magazine article 
it it has been republished in pamphlet form. <A copy 
ill be sent free to any one writing his name and address 
the margin of this notice and forwarding to the Home 


In 1921, | 
issued practically the same volume of new business as 
1920, the “wonder year.” It showed a gain of 2 25% in 


Policy dividends were 50% greater than total 
The annual report is now ready for distri- 
Get a copy. 


surplus. 


tion. 








Chicago National Life Insurance Company 


JUST LICENSED BY ILLINOIS STATE DEPARTMENT 
First 10,000 shares sold, over $100,000 deposited 


CENTURY BUILDING, STATE AND ADAMS STS. 


with State 


WANTED: First class agency man: must 
be of undoubted experience and ability 











One 


ro OUR We have a contract for you under which your 
ERVICE 


FEDERAL CASUALTY COMPANY, 


Cash Capital, $200,000.00 


income will be limited only by your activities 


A REAL PROPOSITION FOR A REAL MAN 


DETROIT 
MICHIGAN 


V. D. CLIFP, President 














The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to hich class representatives. 
an territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
Washington, D. C. 


For terms 


New Masonic Temple 














WITH INDUSTRIAL MEN 








NEWS OF THE PRUDENTIAL 








evidently has his eye on the 


Smith of Minneapolis 
industrial] 
record he has 


Agent Ralph E., 
leaders, judging by the 


Superintendent Samuel Saperstein and 


Activities of the Men Out on the wuing | made made so far in 1922 


Line—Some Men Are Advanced 
to Positions of Assistant 








assistant 
Springer, 





superintendent Herman L 
both of the West Hoboken of 
fice, have at this early date in the 


Of the 11 assistant superintendents of | year more than enough Ordinary bus 
the Prudential on the staff of the New | ness to entitle them to the Bronze M 
York 8 district under Superintendent | Button. 

Thomas J. Stewart, ten are listed among | Agent Freeman L. Hering of the Yo 
the first 150 industrial leaders district continues to lead Divisio 

Agents Arnold D. Stroud, of Norfolk, | “A” in amount of Ordinary Net Issue fo 
Va., and Samuel Barberis of New Or- 2. He holds eighth piace nong the 
leans, La., are leaders of the southern | Company's best producers in that brane 


division in industrial and ordinary re- 


spectively. 


| Veteran Louisville Superintendent Dead 


The following men have been ro- 
moted t issistant superint le . a Alex Altsman, 56, retired superi: 
! > § sti superintendent: Tu t] Ww - 
. . » t i ‘ ‘ tern Ss thern i.il 
dor F. Griffiths, Joseph J. Kostrab. ye aor ae po a gE OT 
+ . . oui it t M: r ; ty) 
Wilkes-Barre, Pa.: Russel F. Treese, _ : vi re a ric 3 
} ‘ ou ne t ( there é { ‘ Pi 
Braddock, Pa.; Albert C. Schlumpf, John eee . "¢ Peer . 
4 ation of iseases ng an nes 
Lavrine, and Clarence H. Todd, Beaver ~. ves 1 : ae se — — 
Falls, Pa of more han six years 
, - 19 : . Mr Altsman was superintendent , 
Agent ' W Krausfeldt, of the Chi- both the Toledo and Cincinnati offices ot 
cago 5 district, is at the present time th W tern & Southern Compa! ; 
‘ ester ®& southern mpany, pre 
leading the entire division in amount of cian 2 =e ear patie edie he on 1896. H 
: ous to BO tad oO soul l11ie hi ’ 
ordinary net issues, and also ranks had 3 . in th a “it ° +) \\ ona 
. . ad beer ‘ emplov o é \ er 
among the leaders of the company. In 4 le ite : 
sate . ' & Southern Life Insurance Company for 
addition he has kept his debit in good ee +] oe ane as 
1oOre lal 3 é Ss, ane ‘ superi 
condition and has to his credit a sub- : , a . 
tendent of the Louisville brancl 
stuntial amount of industrial business. ¥ : 
ear 


Agent S. F. Koesy of Cleveland 2 has 
been promoted to the position of 
ant superintendent in the Cleveland 4 
district. | 


assist- 


John T. Jackson 





The results being obtained this year John T. Jackson has been aj i 
in net industrial increase in Montreal 1| Superintendent of the Rockford office 
district, under William White, superin- | of the Metropolitan Life. He 1eceer 
tendent, annot go unnoticed, The su- | Oscar Neblung who has been transferred 
periniendent leads the Canadian divi- |to the Chicago office. Mr. Jackson h 
sion; Samuel Hawthorne of the same/| been with the Metropolitan 16 years and 


district holds first place among the as- |i 


sistant superintendents and his agents, | I 
Hubert Turner and Alexandre Gervais, | 
top the agency lists. All occupy enviable | 


positions in the company’s general rec- ! 
ords and Agent Turner is now in second 
place in the entire field, | 

Superintendent W. C. 
cennes, Ind., 
the members of his district $50,000 or- | 
ganization and their women folk to | 


of Vin- } 


Scott 


fourth annual conference. This organi- | 
zation is made up of agents who are | 
credited with ordinary businegs amount- | 
ing to or exceeding $50,000 in a single 
year and 28 members of the staff quali- 
fied for admission in 1921. | 

Among the invited guests were E. 8S. 
Andrews, manager of ordinary field de- 
velopment; Division Manager H. Rhodes | 
Feder and Superintendents E. H. Ame- | 
lung of Cincinnati No. 1 and G. 8S. Wain- 
wright, Ind, No. 1. 

Agent Charles R. Nicholson of the 
Minneapolis, Minn., district is showing 
xcellent progress in both industrial and 
ordinary. 


Other Prudential News 

Successful agents who have been pro- 
moted to the position of assistant super- 
intendent of the Prudential are Alfred J. 
Reichlen of Hoboken, Joseph J. Fall and |! 
Lyman S, Andrews of Yonkers and Philip | 
J. Schlegel of Jersey City. t 

George M. Martin, Peoria, Ill, was re- 
leaved of assistancy duties in June of 
last year on account of poor health, and 
who has been working as agent for some | ¢ 
time past, has been reinstated as assist- | 
ant superintendent, 

Agent Rudolph W. 
advanced to special 
tendent in the St. 

Agents Anton L. Wirtz and 
Myszewski, both of Milwaukee No. 2 dis- 
trict, are setting a fast pace in industrial 
this year. 


assistant superin- 


Mathew | | 


au | J 











EDMUND P. 


Issued by the 


ST. LOUIS, MISSOURI 


The Company Will Pay 


NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. I 
P. R. SCHWEICH, Sec’y and Supt. of Agencies t 


MELSON, President 


A New “Ordinary Life Select” Policy 
CONTINENTAL LIFE INSURANCE COMPANY |. 


ASSUME ; YOU. CARRY $10, 000.00 


| ¢ 
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years an agent of the 
} : at LaCrosse and for the last 14 
whom he was tendering a dinner, at the | manager of the 


for Saturday in order to meet the 
| venience of industrial 
| there are 


field; Charles M. Igo, 
Frank J. 
Esposito, 


agent 
Wolfgram has been | Britain. 


Paul, district. Fraser, 


at same 


| day’s session 


> 
t 
he Security 


n his new office will supervise norther 
llinois territory. 


La Crosse Veteran Dead 


William F. Justin, for many years an 


| industrial man at LaCrosse, Wis., died 
at a hospital there last week 
acted the part of host to eral 


after sev- 
illness. He was for 12 
Metropolitan Life 
years 


months’ 


Prudential Life 


Prudential Men Give Hamilton Ovation 


Superintendents and staffs in the four 


offices of the Prudential in Cleveland al! 
were In 
vice-president and 


attendance to hear the second 
secretary of their 
Hamilton, at the 


ompany, Willard I, 


Northern Ohio sales congress which met 
in Cleveland March 11, 


Plans were made to have the agents 


attend the Cleveland meeting in a body 


This northern division meeting of the 
yhio state association was scheduled 
con- 
agents, of whom 
about 700 in Cleveland 


John Hancock Changes 


The following named have been pro- 
noted from agency ranks of the John 


Hancock to assistants in the districts of 


David Redmond, Spring- 
Cincinnati No. 2; 
Detroit No. 3: John 
John F. 


heir service: 


Martin, 
Philadelphia No. 1; 
‘larke, Detroit No. 1. 

John S. Mahoney is promoted from 
at Springfield to assistant at New 


changes are: Charles Robert 
from cashier at Hyde Park to 
James E. Moffette, from as- 


Other 


10me office; 


sistant cashier to cashier at Hyde Park; 
James P., 
at Glens Falls to same capacity at New 
| Britain; 


Garrity, from agency cashier 


from stenogra- 
agency cashier 


Mary E. Shea, 
yher at Glens Falls te 
agency. 


Metropolitan Men at Omaha 


\gents of the Metropolitan Life, from 
‘reston, la., to Fremont, Neb., including 
‘ouncil Bluffs and Omaha, met at Man 


} ager McMahon's office in Omaha for 


March 14 H. E 
agencies, and F. M 


North, 


or Natural Death - - $10,000.00 For Accidental Death - - - $20,000.00 superintendent of 
For Total and Permanent Disability, a monthly income to the Ineured of - 7 - 200.00 Oerter, agency supervisor from New 
For Major Surgical Operations (Maximum) - - 200.00 | York were on hand to crowd the good 
For Loss of Right Arm above Elbow or Loss of Either Les above the “Knee - - 5,000.00 | work 
For Loss of Right Arm below Elbow or Left Arm above Elbow - - ~ 3,000.00 
For Loss of Either Leg below the Knee - - - - 2,500.00 
For Loss of Left Arm below Elbow or Loss Entire Sight ‘Either Eye - - - 2,000.00 , 

Miss Mary Ragland, daughter of BE. L. 


agland, general agent in Mississippi for 
Mutual, was married to 
eorge Soule last week, at Jackson, Miss 
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NEWS OF LOCAL ASSOCIATIONS 








Detroit, Mich.—-A very 





gram was carried out at the regular 
March meeting of the Detroit association 
last week. There were three very in- 
structive talks in addition to a discus 
ion of the big one-day Sales Congress 
to be held in Detroit on April 10. 

Mr. Kelly of the Mutual Benefit office 
gave a forceful talk on the Courage ot 
he Common Plac« the theme of the 
talk relating to the cultivation of the 
ttl man ind growing with hir H 

d that the |! nm toda 
t th big man of r \ ind t 
1 policies sold l rd wi 
grow i size a he 1 t 
One of tl most practi es talks 


ven by A. C, Utter, gene 





inderwriter . 
tions to bu i 
ne ir ‘ ‘ 
can u Y } 
Four I D s sul 
ken by I est Ow £ ri 
Sun Life ri d S 
Lite 1 ice ! it a 
giv } Mr. oO 
e first pr 
é i I 
I W o¢ urd 
! 1 vi D 
1OrY i I 
to I I = 
£ TI rf 
l d 
I Ww id I e 
t reg \ 
S ( neg Ss 
WwW. ¢ 
) Pr Ss 
I I t Ul i 
ey iT S to spcak a é s 
nth meetings it 22 sev 
prominent lif insur: An 
hese are Darby A. D ‘ 
Chicago a N I ind ger of 
Mutual Life at Cl 1s Ju ( l 


W B. Bu 


Provident Life & Trust at Kansas Cit) 
Omaha Underwriters heard Mr. Burruss at 
Lincoln and want more of the ime kind 
The Omaha association is |! iKiIng a 
high pressure drive for new members, 


spoke on the bene- 


Gentzler 
rship in the association, and 


Secretary 
fits of memb 


he strategy of approach in salesman- 
ship to 60 agents of the Prudential. The 
meeting, March 11, was a get-together 
of Atlantic and Council Bluffs, I and 
Omaha agents. Fourteen new member! 
ere secured for the O1 ha association 
W. E. Billheimer St. I iis, s s- 
nanager of the Franl Lif ‘ 
it he monthly ! O t 
Association, March 2 
* 


Lincoln, Neb.—The unani: is opinion 











if the members of the Lincoln associa 
tion is that the recent sales ress 
which brought together 225 gents, was 
the biggest and best thing that ever p 
pened in this section At the ast meet 
ing of the iss iation G ae v s 
Everett Knight, Nat Gardner and Harry 
Cc. Lett spoke thusiastica or ‘Im- 
pressic of the Sales Congress It st 
I association es St i OQal 
I Davis preside sa 
most valuable n ¢ has I 
f cooperation n rs 

opposed to injut s 

rhe Lincoln ssociation |} ‘ 
members nee it tarted five eams in 
1 contest for new ! I s Feb 18 
American Beauty roses wet! resented 
to T. A. Sick and Harr Cc, MeLacl 
iptains of the tw x st teams 


* * 7. 





lau Claire, Wis, 
g f the Chippewa Va 





iti ‘ held at Mau Claire st week. 
his associatior vas i d s 
nontl ind Henr D ¥ was l ed 
president and Char Cc « i I 
tary At this first meeting the general 
issociation plans and afl ition with t 
National Asso ition wer ed by 
these officers It was s £ l 
ipproved that tl nd ' 
question and answer department for ger 
eral publi us ind possibly us ! 
newspapers for this The general inter- 
st and importan f the ubject i 
for some sucl serv e of! the part rf 
ife underwriters P. M. Minx, former 
of St. Paul, now tr hat f tl Metr 


interesting pro- | 





There 


E 


Ad- 
and 


great 


politan agency here, spoke on “How 
vertising Is Carried On in Schools 
Universities of Larger Cities 
were talks by M. F. Hegler and 
Welch, of the Equitable and 
Life respectively, outlinin the 
future for the association and 


protession general. 


in 


Madison, Wis. 














eting 


insurance 


S. | 


Mutual | 





of | 


EDITION 


contribution 
collected during 


extra mortality 


included | 
the 


In premium the 
premium paying period, but also the | 
extra reserve intended to meet the 


extra mortality of later years, and have | 
therefore actually provided for a 
greater extra mortality during the pre- | 
mium paying period than that assumed 
If it is important that an extra mortality 
provided for after the premium pay 


be 


i! period true reserves according to 
the assumed mortality table. or approx! 
nations to these true reserves, may be 


set up, unless satistactory solution 

















the Madison Association re was a dis-| could be found making a rule that 
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tiscus and expla pian t ; t ' ¢ +} 
ad . . as : way : t | a , - + . Pe. ? - 
, ‘ re ' ) I ned 5 ) itselr to an da er 
I H i t tains al reserve 
t Vi 
M i | 
| — — = “ > » ~ 
San Francisco, Cal. NEW 5 OF COMI ANIES 
I Lil t I 
I B. I it State Life of Des Moines—lIt h 
I H 1 W is I Ir lu 1 it pital to $200,000 Pr 1 
t . <€ lu er s tha t 
l i i l I I l 
ve ‘ x At 
Voge é en ( 
tis duril Thrift W 
Grand Rapids, Mich. a 
) e i ha 
Br ‘ S 
| 2 \ L 
i I, hs 
L. S r le 
il \ 
W oO : 
Pittsburgh, Pa. 
* T 5 es 
a pr iB I rs 
\“ , I H M 
$7 
Wester I ns \ kK 
— - é ves d dd * x ¢ 
GEORGE GRAHAM REVIEWS | g 
SUB-STANDARD FORMS | 
(CONTINUED FROM PAGE 6) E wuownent Site & Teun 
ré rts ) percent ner Lise 1 ss 
erage lives insured in New York | Ji s : 
" e du 1896 to 190 pe ntag | ist 1 tl in Philadelphia 
( the tali to ( ormal had | *#en 1 22 ives, totaling $1,- 
gradua aec ntil 1915 the : - rie ver 4 wae 
ratio was 1 ver t 1 1906. | ae . , 46 wi ad 
T+ 4 oht a eet ul 7, i who had 
It ould be \ enlight to ie¢a ; The figures wer 
ro M Hunte ter : rie it 1 I Lod manager of 
as t his er ip a g \ 1 er q s i ex- 
Advance-in-Age Method . E 
For Overweight Class | ‘ x 
. Lincoln National Life—Its paid f 
As t erweignhts, It in¢ | business for the first two months of th« 
that t ( ce l-age I 13 r ru -: id st 
\ es to ( grea reas t | s busines 
lit n +} te ears Of insurance 
than t results of t M.-A. investiga- | s 
cig on Great Southern Election 
| res a ¢ — ! +] ‘ at S 
o 7 Ss ‘ : 7 ‘ Ss VL « i é i 
> a dee r ~ 
( ( 2 t il Tt $ d 
] < t < S I 5 | S ss \ " ) | S 
th po I de \ é ted g ( ( mo © « ¢ D | 
mie rd is b <tr p 1 Janie I } PG ‘ 
me¢ t i ( _ > ’ I S + 
+ of tl nreminun t s ft Ss 
Lv: ( S ting 1) , ; 
cur it eX t U) rs | () ~ 
+ ? | | ) 
\ re er res s i | ( 
the « er } s gh t Ss « 
1 ( ( it » nis ~ 
strates tion | eady | A De 
‘ , . | . sit . 
, to th t oe t ) } 
‘ S ext ' 
a a that ext 
talitw 1 iv } ex cte . . 
Ss Visited Pacific Northwest 
Extra Mortality After a tee 
Premium Paying Period a ae 
+ + } 1 1s; Ss ¢ \ ; ; 
1 far vt HI ‘ 
’ | ~ ~ ’ . i 
; , ‘ cv’ t ? | | | ~ 
' 1 ’ ‘ 1\ 
+} t ] t 





e 
Columbian 
National Life 


Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


Issues the best 
forms of policies 
of Life, Accident 
and Health Insur- 
ance. 


Our Complete Protection 
Combination is the ideal form of 
insurance coverage 











Provident Life 
Insurance Company 
Bismarck, North Dakota 
Insurance tn Force, $13,500,000 








H. H. STEELE, F 
resident 


Cc. L. YOUNG, 


L. CONKLIN, 
Secretary 
H. B. BEACH, 
Vice-President Ast. Sec. and Actuary 
BELL. W. H. BODENSTAB, 
Treasurer Medical Director 


j.t 
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AGENCY CO-OPERATION 





through direct mail advertising is just 
me he features which give Fidelity 
l a distinct advantage. Last year 
ve buted 41,341 direct leads—all in- 
rest prospects who requested infor 
at This service, and its original 
y contracts, enabled Fidelity to show 
rease « 8.35 per cent in paid busi- 
ess last year 
I lity operates in 40 states. Full leve 
et premium reserve basis Insurance in 
r over $203,000,00 Faithfully serving 
surers since 1878 
4 few openings t men. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, 
PHILADELPHIA 








Walter LeMar Talbot, President | 





——— 

More agents read The Natienal Usder- 
writer than any other weekly newspaper 
ef insurance. There are reasonse—pleaty 
ef them Our subscribers know. 


— = —=—=» 











Capable Policy-Placers 


Can always find a satisfactory oppor- 
tunity for work with this Company in 
good territory—-men who can collect 
the premiums as well as write the ap- 
plications. Why not make inquiry 
now? 


Union Mutual Life Insurance Co. 
. PORTLAND, MAINE 
Address: ALBERT E. AWDE, Supt. of 


Agencies 








A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual values, 
makes an Insurance Proposition which in 
the sum of all ite Benefits, is unsurpassed 
‘or net low cost and care of interest of all 
members 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














ACTUARIES 


pe F. CAMPBELL 
CONSULTING 
ACTUARY 








343 S. Dearborn St. 
Telephone Harrison 3334 


CHICAGO, ILL. 











ARCUS GUNN 
CONSULTING 
ACTUARY 


29 S. La Salle St. CHICAGO 
Telephone, Randolph 3473 











-_ J. HAIGHT 
CONSULTING 
ACTUARY 
610-813 Hume-Mansur Bldg. 


INDIANAPOLIS 
Hubbel! Building, OES MOINES, 1OWA 








JULIAN C. HARVEY | 
CONSULTING ACTUARY 
Chemical Building ST. LOUIS, MO. 








J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, 
etc., Calculated. Valuations and Exam- 
1 Policies and all Life In- 


Parms Prepared. The Law of 
Teagarance a Specialty. 
Bidg. OKLAHOMA CITY 


J H. NITCHIE 
° ACTUARY 


19S. LaSalle St. 
CHICAGO 








1523 Association Bldg. 
Telephone State 4992 ° 











Consuttine Actuary 
402-404 Kraft Building 


Pe’ see S. WITHINGTON 
DES MOINES, lOWA 


Tel. Walnat 3761 








Actuaries & Examiners 
600 Gates Building 
Kansas City, Mo. 


Jou E. HIGDON 
OHN C. HIGDON 

















| legislature convened in January. 








FIRE 


OFFICIAL UNDER 
ORDER SIXTH INVESTIGATION 
Commissioner Henry Is Object of New 
Mississippi Quiz—Ordered to 
Pay Court the Money 


JACKSON, MISS., March 14.—Com- 
missioner Henry has been instructed to 
pay collections from his office over to 
the courts pending settlement of his 


wrangle with Revenue Agent Robert- 
son. Another interesting development 
of the past week was the passage of 


a resolution in the lower house of the 
Mississippi legislature, ordering a legis- 
lative investigation of the insurance de- 
partment, this making the sixth investi- 
gation attempted by the house since the 


rhe resolution to investigate the at- 
fairs of Mr. Henry’s office was intro- 
duced jointly by five followers of Gov- 
ernor Russell. Those advocating the 
investigation set up in support of their 
claims that the auditors of the revenue 


agent, and Lewis KE. Crook, certified 
public accountant employed by Mr. 
Henry, had been unable to reconcile 


their statements, rendering it necessary 
to have an investigation, and a further 
audit by an expert accountant, to b 
selected by the investigating committee. 

One of the inquiries recently ad- 


diess d by Gov. Russell to Mr. Henry 
was why Mr. Henry's deputy, John A. 
McNair, had not been bonded, as re- 
quired by law It was found that Mr. 
McNair was bonded in the Royal In- 
demnity, which was then licensed in 


copy of the bond has 
Russell in an- 


Mississipp1. \ 

been sent to Governor 
swer to this query. 

TO APPEAL COLORADO CASE 

Wilson Intends to Go to Supreme Court | 

—Extension Beyond March 22 
Denied by Court 





DENVER, COLO., March 14 Fol- 
lowing a decision by District Judge 
lowing a decision by Oistrict Judge 
Henry J. Hersey this week ruling 
against Earl Wilson’s long fought 
claims to the office of state commis- 
sioner of insurance, and announcing 


Jackson Cochrane the lawful occupant 
of the office, attorneys for Wilson an- 
nounced they will appeal the decision 
to the Colorado Supreme court. Judge 
Hersey ruled that Earl Wilson’s dis- 
charge from the insurance office by the 
civil service commission and at the in- 
stigation of Governor Shoup, was legal, 
and he ordered Wilson to turn over the 
office and all appurtenances to Cochrane 
by March 22. \ plea for a thirty-day 
stay of execution asked for by Wilson’s 
attorneys was denied by Judge Hersey 
because of the need for a head in the 
insurance department immediately to 
handle the press of business which has 
accumulated in the three months ot 
controversy betwéen Wilson and Coch- 
rane. 


Pastor Has No Insurable Interest 


R. M. Hoyt, deputy attorney general 
of Wisconsin, in an opinion to R. FE 
Loveland, secretary of the annuity 
board of the teachers insurance and 
retirement fund, on the subject of state 
teachers life policy beneficiaries, stated 
that the pastor of a church has no in- 
surable interest in the life of a school 
teacher, and cannot be named as her 
beneficiary. 





10 So. LaSalle St. 





CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 





Chicago, Illinois 











THE NATIONAL 








Detroit Office of Mutual Life of New 
York Holds One-Day 
Meeting 


H. Wibert Spence recently entertained 
the members of his organization, the 
Detroit agency of the Mutual Life of 
N. Y., at an all-day sales meeting and a 
“ten-million dollar” dinner in the eve- 
ning, celebrating the most successful 


year in the history of the agency. This 
agency has grown since 1918, when 
$3,500,000 insurance was paid for, to 


over $10,000,000 paid for in 1921. Seven- 
tv-five members of the organization 
from Detroit and the state were present. 

Mr. Spence opened the meeting in the 
morning with a general review of the 
past year’s achievements, and laying out 
in detail the plans made for 1922 cam- 
paign for a greater volume of business. 
He created the year’s slogan, “12 mil- 
lions in 1922." Marshall Butters fol- 
lowed Mr. Spence with a carefully 
worked out talk on “Covering the Real 
Needs of Man by a Well Considered 
Life Insurance Program.” The talk was 
so well received and the points covered 
so thoroughly that it has been printed 
and distributed to the agents for use in 
the field. Louis Wolowitz, who stood 
second on the 1921 honor roll, opened 
the afternoon with a very in- 
structive talk on business insurance, il- 
lustrating his talk by reciting numerous 
instances which he had encountered and 
overcome. Following this talk, Frank 
\. Beers, the Grand Rapids representa- 
tive of the Mutual Life, spoke on “Don’t 
Overlook the Small Buyer of Insur- 
ance Mr. Beers has made the $250,000 
Field Club of the Mutual Life every 
year in his long service with the Detrort 


session 


agency. 

The big producer of the agency, Leo 
Thomas, talked of his methods during 
the meeting and tried to instill into the 
agents the necessity of going after big 
“game.” G. L. Thompson, a young man, 
who has made an exceptional record in 
life insurance work in sparsely popu- 
lated district, spoke before the close 
on selling to the farmer, and the assist- 
ance that a wife can give to the agent 
in obtaining new _ prospects. Mr. 
Thompson insured more lives than any 
other man of the company in 1922 


Gives Commonwealth Clean Slate 


No official report has been given out 
but it is understood that the bearing on 
the examiners’ report of the Common- 
wealth Life of Omaha made by Ne- 
braska, Iowa and Kansas resulted in 
adjustment of the dispute as to allow- 
ance of credit on certain assets. One of 
the examiners for one of the states ex- 
presses the opinion that there was no 
ground for the position that was first 
taken by another examiner and that the 
company is in excellent shape. 





Hawkeye Raises Limit 

The Hawkeye Life of Des Moines 
announces that April 1 it will issue in- 
surance in varying amounts up to $25,- 
000. Heretofore the company has re- 
fused to write any larger policies than 
$5,000. The Hawkeye was organized 
only a vear and a half ago. Since then 
it has sold insurance totaling $10,000,- 
000 and is now ready to extend its lines. 
\fter a few vears it is expected that the 
amount of $25,000 will be again in- 
creased 





“President’s Month” for Nollen 

Che Equitable of Iowa is making the 
month of March its “president’s month,” 
in honor of President H. S. Nollen, and 
expects to break all production records 
for that month, It has always made this 
month its record month. In 1920 the 
March production set a new record for 
the company and the same happened in 
1921. Spurred by the challenge of this 
“sift” to President Nollen, who has 
earned a warm place in the hearts of his 
agents, 1922 is expected to produce simi- 
lar results. 
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SHOULD BE EXEMPTED 


INTEREST IN U. S. TAX RULING 


Former Position of Internal Revenue 
Department Apparently Based 
on Canadian Rule 


NEW YORK, March 14.—Life in- 
surance company executives here are 
still cogitating over the recent decision 
of the department of internal revenu 
with respect to the federal tax upon the 
double indemnity and disability features 
of life insurance policies, though none 
has the intimate knowledge of the mat 
ter possessed by T. W. Blackburn, sec 
retary of the American Life Convention, 
who prepared the brief upon which the 
ruling of the revenue authorities was 
based. 

In the United States it has uniformly 
been held that the features referred to 
were part and parcel of the life contract, 
znd for that reason underwriters argue 
they should be wholly exempt from ad 
ditional taxation. A ruling by the at 
torney-general of Canada, on the other 
hand, cleariy asserts that double in 
demnity and disability insurance must 
be classified under casualty coverage 
and it was upon like assumption that 
the U. S. department of internal reve- 
nue previously insisted upon a special 
tax. 


New Kansas City Company 

The Commercial Life of Kansas City, 
Mo., which was recently chartered to 
operate on the stipulated premium 
plan, is rapidly getting its affairs in 
shape for active operations. Under the 
Missouri laws a company of this kind 
is required to have applications for 
$250,000 of insurance before it can be 
licensed and the new Kansas City com- 
pany expects to be able to meet that 
requirement in the near future. 

*. H. Euhling, formerly assistant 
secretary of the Commonwealth Life 
of Omaha, is president of the company 
Dr. J. Loan Enloe is vice-president: 
Elmer Munson, _ secretary-treasurer; 
B. James, medical director, 
and B. W. Boley, well known among 
insurance men through his connection 
with several Kansas City reciprocals, is 
The company’s home 

Baltimore building, 


Dr. Percy 


general counsel. 
office is at 204 
Kansas City. 

It starts with $50,000 capital and $5,- 
000 surplus. It is stated by officers of 
the company that it is quite probable 
that in 1922 it will be changed to an 
old line basis. It will specialize on 20 
payment and ordinary life policies, 
writing total disability and double in- 
demnity, with a policy limit of $25,000 
It will operate for the present only in 
Missouri. Stock will be sold only to 
policyholders of the company, but the 
sale will be on an independent 
from the sale of life insurance and none 
of the premiums paid for life insuranc« 
will go toward payment for stock. 


basis 


Mississippi Law Held Defective 


The Mississippi inheritance tax law 
has been held defective by the Missis 
sipp! supreme court, in a _ decision 


handed down Monday, involving the 
estate of the late I. C. Enochs of Jack- 
son, valued at something over $500,000. 
he case has been a hard fought one in 
the courts, the Mississippi tax commis- 
sion winning in the lower court. 

The supreme court did not pass upon 
the constitutionality of the law, but 
merely held that the statute as it exists 
is defective, and cannot be enforced 


Two States in Contest 

The Nebraska and Kansas 

agencies of the Equitable Life of Iowa 

have been having monthly contests for 

business written, the force of the 

agency in each state being equal. In 
January 


general 


and February Nebraska led, 
but the sassy letters the Kansas men are 
writing indicates a big effort toward 
reversal for March. 
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NEW LAW IN MASSACHUSETTS 


LIFE INSURANCE 


REBUKE GIVEN ROBERTSON 


19 


gone with the Pan-American Life to 


charge of its accident and health de- 

























ee ent He started as a solicitor in 
Text of Measure Prohibiting Benefici- | Mississippi Revenue Agent, Instigator Francisco, specializing on accident 
i - 7 : : : health for the Pacific Mutual Then 
aries from Commuting Life of Insurance Suits, Suffers Re- Conservative Life Leaders yyal Indemnity secured his services 
Income Policies duction of Fees . ; is manager of accident and health 
— —— rwriting first in Chicago and later 
a en ee JACKSON, MISS., March 14.—Stokes V _ 
ane Ww prohibiting beneficiaries tobertson, state revenue agent, suffered . T ; if 
om commuting life income policies is 1 rebuke at the hands of the lower - tgp ‘ ; 7 ” Mut Kansas City Life 
. ’ - ] ( rad Sy t 4 a ent 7 7 - 
Chapter 168. An act to protect persons | house of the Mississippi legislature last a a ' Mt “#3 The Kansas City Life is i ing a new 
itled to the proceeds of life insurance week when he was put on a salary of pe el (3M ' I rdina and p ment 
i an? y polici and h incon $5,000 per annum and his collection fee : _ oe t at - J \ Ww 1 i ) ious ir 
refros when retained b: ¢ : : : , \@ent 7 Kan iN Sou Bend l e! fits t } } ‘ r 
* i 1 reduced to two percent The bill which ticr maerees ‘ eS Wy Rn new } o lé : and 
! panies wi : Won i ike ‘ number 
' t , was passed will have to run the gauntlet | () Lee ent 1 salog) South — ” aes — 
Be i 7 a s f ows Chap- , \ger : . I - . . of the I det ne <« ‘ wl I ! 
> aan am’ on a Sg ene oe PN and then be presented to | I , a ara vicar 
ded 1 nse? © after ae : , é for his sign Ind ‘ . Kel . MI 
f wing 1 sect Se 194 ons ar th he Senate w I he Su W I N In, . 
I inder , es f annu , _i1 and loca wspaper J kson \8 Kal : 
) ‘ f Ss t ler irried stories <¢ Fr d atirz that vre Me M Lite Notes 
| r | thi o- . | : \ | ; 2 ] I S bur i he 
‘ I e€ ! | ! (7overnor \ ild sign the l 1d \ x f _ 
issued 1} ul d hat Mr. Robertson had indi« i Bene 1 t Mf Bar I ' Spe f b + 
ny, tl ! Is ! ned 1 : , Su Wr I \ \ , F weare 4 ” mat 
re ould n nake a fig , ’ on Feb, 18 
pan it mat r vis no <p , ‘ ‘ } g re Es , 
ie n @r tled ur f« — | = eo . . neg e f ie . . . ir Com] taken 
, ] , p! hes his 1 . be mae w : . ip p vith the Travelers, the 
eds nst nt of er ! . . ‘ t ed | A. I Mill 
or to become due re ium er. I any mmiss s Mr Ot N l ! i ! t group ipery r :. \ "York 
mitted to commute, anticipate, encumber io s ear it of } ilties N 1 N ‘ ( h Miss J it ra I igent 
enate or assign the same r ar part | the 1 sur i Ni i ‘ r) ur 00 emp ‘ 
reof. if such permissiot = exmeone an event he wins |} ! i Among the ha enings disclosed in 
vithheld t the terms of suc col aX — it is st nvestigation of the affairs of the 
diiee Gu auuaketetatad Gmeeementn aa . the hew law « annot be made retro- - Lock ah pom bg: firm of arene & Burke, 
if suc cantract, policy or supplement j active, and that if Mr. Robertson is su ; . ‘ew ork City, which failed dismally 
uch cant pol r supplemental | Co ful. he ll be ee el ae Davidson with Pan-American e days ago, was the fact that a group 
greement so provides no payments of ful, he will be awarded twent pe fe insuran ol r ’ - 
interest or of pring pal shall be ir any € . oe 4 garnished funds oO r ‘ ef j i l ~~ : I i Al iK Ay a eness 
ipal shall in al ~ ce - ;, ; n¢ ove we enc Oo 1¢ 
way subject to such person's debts, con- However, the t ment of e b " writer ir e@ a le nd ea d I es for $ 00 had been cancelled 
tracts or engagements, nor to any judi- ve a long step towards progress in Mis ment of the Equitable Life of New ¥ . non-payment of premiun 


cial processes to levy upon or attach the 
same for payment thereof. N 
pany shall be required to segregate 
tunds but may hold them as a part of its 
general corporate funds (Approved 
March 25, 1921.) 





such come 


Home Life Agency Convention 

Members of the General Agents’ As- 
sociation of the Home Life will hold 
their annual gathering at Atlantic City, 
March 28-29 Honor re men among 
the local agents will also attend, and 
with the general agents will consider 
matters of common interest the first 
day, going into session to discuss mat- 
ters peculiar to themselves the follow- 
ing day A number of officers of the 
company will likewise be on hand, and 
will explain to the field men the head 
office viewpoint of some of the prob- 
lems slated for review. G. R. McLeren, 
general agent for the Home Life at 
Chicago, is president of the Associa 
tion, and R. H. Brverly of Winchester. 
Va., is chairman of its executive com- 
mittee 





signed to hecom« associated 


insurance department of IlJinois. Mr 
Galbraith had been with the Central nsul al 1< e O. 


States since 1910 







Central States Assistant Actuary 


Clarence R. Goodrich has been ap- 
pointed assistant actuary of the Central 
States Life of St. Louis. Mr. Goodrich 
commenced his insurance career by 
taking a special course in insurance at 
the University of Missouri. His studies 
were interrupted by the war, but aiter 
the armistice he again took up insur- 








ance, specializing in actuarial work 
He goes to the Central States from the 
Missouri insurance department He 
is an associate of the American Inst? 
tute of Actuaries and is especially well 





qualified for his new duties 
He succeeds T. H Galbraith who re 
with the 


Hamilton’s New Service 


Irving D. Hamilton, manager of the 


Insurance Service Bureau, operating an INDIANAPOLIS, IND. 
inspection service for accident and E sta b ] i S h e d l ~ 9 9 


health companies at Indianapolis 
extended his service to include life com- 
panies and has also widened th field in 


rich is bureay will operat to take in HERBERT M. WOOLLEN 


the six states of Kentucky 
PRESIDENT 





Ohio. Michigan, Indiana and Illinois 





Standard to Move This Week 

The Standard Life of Decatur Tl! 
expects to get moved into its new 
quarters at St. Touis, Mo., by the end 
of this W eek The company’s offices 
will be in the Republic Bank building, 
716 I ocust street, Vw here it will occnny 
the second. third and fourth floors The 
comnanv’s state office, now in the Syndi- 


to the same 





cate building, will be move d 


location 





XUM 














“All that its 


name implies” 


The 


| Square 
deal 


\ 


Agency Contract 


Write for particulars. 


Nathwenaly? 
nsurance Company 


Home Office, Madison, Wis. 











HOME LIFE 
INSURANCE CO. 


NEW YORK 


WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,000. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
The amount paid to policy- 
holders during the year was over $4,388,000. 


the previous year. 





W. A. R. BRUEHL & SONS 


General Managers 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bidg. 


CINCINNATI, OHIO 





HOYT W. GALE 


General Manager for Northern Ohio 


229-233 Leader-News Building 
CLEVELAND, OHIO 











FEDERAL UNION LIFE 


Insurance Company 


Cincinnati, Ohio 


has just issued a very interesting booklet 
“Suggestions for Increasing 


Your Income”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 











Rates Reduced 





Premium rates reduced 


September, 1920. 


All leading forms of poli- 


cies written. 


Best of contracts toagents. 
Twogeneral Agencies open 


in Iowa. 


Write for information. 


LOUIS H. KOCH, President 


National American 
Life Insurance Co. 


Burlington, lowa 

















Continental Life of Missouri Is Work- 
ing Out New Policies and Rates 
in New Quarters 


The Cortinental Life of Missouri, 
which recently moved its home office to 
St. Louis, now working on new 
policies and rates, which are expected 
to be announced in the nearest future. 
The company expects to enter sevral 
new states during the present year, but 
has not yet taken any definite action 
along that line. 

Paul R. Sweich, who was secretary of 
the company when its home ottice was 
in Kansas City, has recently been 
named as superintendent of agents. E. 
P. Melson is president; P. M. Harper 
and C. D. Bolin, vice-presidents; Judge 


1s 


Charles G. Revelle, counsel; C. DeWitt 
Mills, secretary, and Louis Marks, a 
recent addition to the official roster, 1s 


assistant secretary. 

Che company occupies two floors in 
the building at Tenth and Olive streets, 
St. Louis, which is to be known here- 
after as the Continental Life building. 


Two Companies Now Merged 


The Policyholde rs Lifk of Sioux 
Falls, S. D., has voted to change its 
name to the VPolicyholders National 
Life. There are no changes in the per- 


sonnel or the officers and directors. Guy 
C. Barton is president, S. H. Witmer is 
vice-president, H. O,. Chapman secre- 
tary and treasurer, and W. B. Young 
actuary. 
territory was not taken up. 


States National Life is merged with 
the Policyholders Life. 
Pan-American Life Meeting 
The Tri-State Agency of the Pan- 


\merican Life called its agency meeting 
at Memphis, with Robert M. Gamble, 
general agent, in charge. The home ot- 
fice was represented by T. A. Schoon 
maker, manager of the health and 
accident department, and L. B. Trench- 
ard, manager of the loan department. 
About 30 agents were present from 
Arkansas, Tennessee and Mississippi. 





PERSONAL SIDE 
OF THE BUSINESS 











(CONTINUED FROM PAGE 
of his office graduated many prominent 
life men. Among others, General 
Agents W. S. Stimmel of Pittsburgh, E. 
E. Flickinger of Indianapolis and Ernest 
}. Clark of Baltimore. In May, 1917, 
Mr. Campbell relinquished control of 
West Virginia and in 1920 he arranged 
with the company to establish direct 
general agencies at Cleveland, Toledo, 
Dayton and Cincinnati, as well as hav- 
ing two additional offices in Columbus. 


Ss) 


Then Mr. Campbell took into partner- | 


ship C. 


and his 


K. Seibert, his agency cashier 
son, S. 


name being Campbell, Siebert & Camp- | 


bell. 


The John Hancock Mutual says, “Not 


only does Mr. Campbell’s record stand 
as a monument to his industry and re- 


|} markable ability but as a contribution to 


the company’s development in succeed- 
ing years.” Mr. Campbell has served as 


a member of the Columbus city council | 


and for many years as trustee of the To- 
ledo Ohio State Hospital and has been 
a director of the Columbus Chamber of 
Commerce. For the last seven years he 
has been a trustee as well as president 


of the City Sinking Fund of Columbus. 


He was active in the organization of the 
National Bank of Commerce at Colum 
bus and has served as its president for 
the last 21 years. 

Walter E. May has been elected 
agency secretary of the Peoria Life and 
also becomes a member of the board of 
directors He is the son of President 
Emmet C. May and has developed into 
a strong producer. He has been in col- 
lece at Ann Arbor, Mich. He 


young man of great promise. 


is a 


RWRITER 





March 16, 1922 








LIFE 


INSURANCE BY STATES 











Business issued in /92/ and amount in force December 3], 192], in various commonwealths 

















CALIFORNIA 


Issued In Force 


Am. National, Texas$ 672,000 
. 12.45 u 








Union Mutual, Me. ve 


Coast Life 


West 


RG EMO 2.0 s0a0cs » 025 

|} Connecticut General. 071 

| Calif. State Life.. 116 
|} Columbian Natl 840 

|} Connecticut Mut. 738 

| Equitable, N. Y... 772 
| Guardian Life, N. Y. 040 

(ireat Republic Life. 3,072,849 
| Home, N. Y. sites sa ae 930,516 

Idaho State Life.... 234,554 
| Intert itional, Mo. .. 1,542,95% 

Lineoln National 1,958,741 
| Mutual Life, N. 12,919,328 
| Maryland Assurance 138,850 

Montana 142,000 

Mutual Benefit .... 4,616,951 

New World Life 154,011 

North Amer, Life... 252,436 

Nortl *n Life : 36,501 
| Natl Life, U, S. A.. 1,920,704 
| National Life, Vt... 3,008,689 ’ 
| Pacific Mutual ..... 22,884,038 100,926,849 | 
Fhoenix Mutual .... 2,875.534 16,107,595 
Provident L. & T... 9,346,184 33,466,601 
| Frudential ....... I 584,395 
| ’rudential : ee 
| State wife, Ind 
| Travel rs 


The question of entering new | 


The United | 


- 
¥ 
= 


H. Campbell, the firm | 


Amer, Old Line, Neb 237.5 
American Central 
American, Mich. 

Aetna 


508,381 
9,414,992 
234,200 
9,414,992 














Amer. 
Bankers, 
Bankers, 
Capitol 

Columbus 
Capitol 
Centinental, 
Columbian Nail, .. 
Commonwealth, N 
| Capitol, Colo, 





| Capitol, Colo. ..... 8,230,110 

Commonwealth, Neb 5 1,137,420 

Continental Assur... 136,273 247,165 
oO 08.014 14 





Mquitable, N. ¥ .G 
Equitable, la 
Federal, Ill. 
Franklin .... 
Federal, Ill. 


| 
| Hauitable, a aks 
| 
| 






Home Life, N. Y. 

| Inter-St. Bus. Men's 2,135 
International, Mo >.468 

Inter-Mt. Lif 3,000 

Kansas City Life 

Mutual Benefit 

BEOUTIS FIA cccceses 

| Mass. Mutual 

Montana ere en eee 3, 
Mass. Mutual ......-. ; 2 
|} Metropolitan ....... 9,925,568 
National Life, Vt 1,490,459 
Northw. Mutual I7, 385,931 


6,060,954 


gla 
} 6.060.954 


nd Mutual 
and Mut... 





























Issued In Force 
Missouri State 4,608,991 15,020,621 
New York Life .. 10,409,406 64,621,954 
Manhattan ae “e 129,496 2,410,481 
Miss. Mutual ~-e- 3,005,550 21,362,824 
North Car. Mut oO 635,645 1,543,609 
North Car. Mut I 3,537,945 § 7 
Pacific Mutual 1,240,834 
Pan-American 643,000 
Provident L. & A 148,500 
Penn Mutual . oe 4,121,372 
Phoenix Mutual ; 926,279 
Prudential O 3,438,999 
| Prudential ie el G 80,300 
| Prudential I 345,967 
Reliance 1.358.836 
Reserve Loan 00,407 
Security Tr. & I 00 
Southern States 101,183 
Southern, Tenn I 719,511 
State, Ind . . 1,371,045 9,099,589 
United L. & A 228,500 650,529 
Union Central : 5,377,122 1,300,959 
Volunteer State oO 722,544 884,260 
Volunteer State G 28,200 13,000 
INDIANA 
—oooooeee—— > —————} 
Business Mens As 14.000 20,000 
janker Mut., Ill... 164,000 76,5009 
Central States Life. 1,168,623 4,677,565 
Chureh Mem Relief 2.432.000 , 960.000 
Columbia National 240,859 709,397 
Connecticut Mutual. 1,144,319 6.855,47 
Mmpire H,. & .z 661,995 4.331,88 
Iiquitable, N. Y O 6.080.141 8.305.762 
inquitable, N. ¥ G 37.575 7,474,551 
Guardian, N. Y , 1,645.3 6,258,839 
Internat. Life 1.326.148 
Illinois .... er 1 ; ; 
Kentucky Cent. l 
Mid-Western Life 51,9 
Mutual Life, N. Y 7 849 ; 
Nati. Life | Ss. A 148,209 
orth Western, Neb. 1,279,000 
North American 000 
Phoenix Mutual . 1,490.13 
Provident Life & Tr. 1,158,358 8,517,396 
Union Mutual, Me 17,918 349,049 
KENTUCKY 
Life, Ia. 1,584,07 6,623,060 
Reserve ??? 
Nquit Assur, .....0 4,151,032 
quit \ssur. , -G 1,306,200 
Jefferson Standard... 2,184,700 
Ky. Central L. & A. T82.586 
Mass. Mutual . 2 656,956 
Mutual Life 4,051,386 
Natl. Life & Ac. 60,500 
New Enz. Mutual 2,071,703 
Mutual Life 
ifs 
oO 
G O7.200 
[I 6,907,938 706,001 
08,094 1.078.1 
O78 4 611 
MASSACHUSETTS 
! 
l ij 


l 
serkshire ; 
ticut General. 








© 868.996 | Connec 
Prudential ....... oO 2972.83 | Connecticut, Mutual 
Prudential G Nqu table N. 
Prudential I Home, N. ¥ 
Penn Mutval Mass Mutual 
Phoenix Mutual Morris Plan 
Pacific Mutual, Cal.. Penn Mutua . 
Pacific Mutual ..... Phoenix Mutua +. 
State, Ind = Provident Life & Tr 
Security Mut x. 3 Prudential I 
DEROG. BE. ccacacees Prudential Oo 
| Security Mut., N. ¥ Union Central 
Travelers err Union Mutua 
| Travelers — i ) 2 tbe, 
| Tnion Mutual cane 1,604,996 = —— 
I’nion Mutual, Me... 1,604,995 
4 Western National 1,773,000 | || MICHIGAN 
Western Nat., Wyo. 1.773.000 i = _ ; _|j 
| [ nated —— ‘wf | Agricultural 2 674.000 10,881.03 
| Business Mens, Mo 64,500 93.000 
GEORGIA | NE te ae 124,000 95.000 
||| Equitable, Mm Be O 8.806.176 42,391,419 
Equitable : 083.494 8 717.499 
| RSeMEIe, VAs occcsss 582.655 1,731,448 Empire 69.500 
| Columbian National. 1,087,038 5,591,924 | Federal, : 6,635,681 
| Conservative, W. Va. 80.000 | Federal, Ill 7.994 
| Clover Leaf L. & C. 84.655 | Girard Life .... 298,116 
| Equitable, N. Y....O ©1.671,814 | Indiana National 18.000 
| Equitable, N. Y....G 801.600 | Ohio Nacional 7 744.4 
i Federal, Til. .....<. oO 270,799 | Old Line, W 1.264.809 
| Federal, Tl piaicole 1,211 | Prudential 523.792.2393 
| Fidelity Mutual 6,616,839 | Prudential 7 
PONE fcxccneccene 6,708,470 | Prudential ....... I 17,088,873 72 
Indiana National . 6.000 140.090 | Phoenix Mutual .... 1,256,046 & 
Jefferson Standard... 2,528,400 10,261,614 | Standard Life ... 147.500 
- 654 1,023,599 | United Life & Acc 191,000 
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Having recently entered 
Indiana 


THE FRANKLIN 


Life Insurance Company, 

of Springfield, Illinois, 

has several unusually at- 

tractive openings in that 

state for life men of 

general agency caliber. 
~~ 


Contract direct with the 
Company. 

-f}- 
Over $125,000,000 of in- 


surance in force. 
-—O}- 


The remarkable growth 
and achievements of 
THE FRANKLIN LIFE are due to its traditional 
“Aggressive Conservatism” and the splendid co-opera- 
tion between the Company and the Agency Staff. 


Let us know something about your qualifications and 
your ambitions as an insurance man, and we will give 
you the details of our proposition. 


Write direct to the Home Office, 
Springfield, Ill. 




















HUTCHINSON, KANSAS 


STEPHEN M. BABBIT, President 
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LI Chicago’s Finest Hotel rT 
hs = 
1 Hotel La Salle has won this fx 
a title with an experienced and fx 
Mghre| critical public because of its 
VIER oe, happy blend of old and ps 

ines new ideals. ? 
Sith. iy) : ‘ 

Hae Hotel La Salle & 

ay Q : answers every modern demand rs 
$iuiiiut] in equipment, cuisine andserv- fa 

i io a ice with nothing lost of old fm 

t Hii i8i] fashioned hospitality and home- fs 
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CO-OPERATION 


Home office co-operation in the fullest sense of the 
word enabled our agents to increase their paid-for 
business in 1921 35% and make an increase of 40% 
in business in force. 


We have ample Educational facilities, also maintain a 
Prospect Lead Bureau and Circularization Department. 


A contract with us means increased facilities for busi- 
ness. We have General Agency openings in North 
Carolina and Arkansas, and several agency openings 
in our Southern territory. 


THE SHENANDOAH LIFE INSURANCE COMPANY 


ROANOKE, VIRGINIA 


On agency matters address W. F. Macallister, Agency 
Mer. 











HE MIDLAND MUTUAL LIFE INSURANCE 
Company of Columbus, Ohio, an established, con- 
servative, high-grade and progressive Middle 
Western Company, has been admitted to Pennsylvania 
and will thoroughly organize it at once. 
General Agencies will be established at places were 
territories can be arranged. 
Men of character may apply to their advantage and 
those with local acquaintance will be preferred. 
Address Home Office. 








In Business Since 1862 







—cntivhe 
LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 








Insures all cl of selected li issuing policies on the ordinary, intermediate and 
industrial plan at all ages. It also insures against total and permanent disability. Policies 
of the company are made secure reserves tained on the highest standard, with ad- 
ditional contingent reserves ection against all mation and 
Advice on matter rela By ce Insurance ts Available at any time through the 
Agenctes or Home Office of t Company. 

















Central Life Insurance Company 
of Illinois 


OTTAWA, ILLINOIS 





FINANCIAL CONDITION JANUARY 1, 1922 


ASSETS 
Home Office Building . 


Mortgage Loans on Real Estate 
Collateral Loans . 


Policy Loans and Liens (secured by re- 
serves) Parvaae aka’ 


.$ 175,000.00 
2,975,074.60 
30,196.16 


449,883.84 
103,258.32 
14,875.00 


Premium Notes (secured by reserves) 
Stocks and Bonds ..... 


Interest Accrued (not due)and Net De- 
ferred and Uncollected Premiums . . 


Cash in Bank (at interest $110,144.98). . 


250,404.75 
111,036.77 


$4,109,729.44 
None 
$4,109,729.44 


Non-Admitted Assets 


Torat ApmitTEep Assets 


LIABILITIES 


Death Losses Due and Unpaid None} 
Death Losses Reported (no proofs filed) None} 
Death Losses in Process of Adjustment. None 
Net Reserve on Outstanding Policies. . .$ 3,310,782.00 
Present Value of Amounts Not Due on 
Supplementary Contracts 23,772.44 
Premiums and Interest Paid in Advance 7,751.46 
Dividends Declared but Not Due... . 163,861.33 
Dividends and Coupons Left to Accumu- 
late and Interest thereon. 146.966.53 
Current Accounts, Not Due 2,881 .00 
Federal, State, or other Taxes, Payable 
in 1922 (estimated) . 42,500.00 
Contingent Fund..... 10,000.00 
Surplus for Protection of Policy 
Holders . . 401,214.68 
$4,109,729.44 


Tora LIABILITIES 





GAINS FOR NINETEEN TWENTY-ONE 


.$39,326,332.00 
3,271 308.00 


4,109,729.44 
695,604.59 


3,310,782.00 
578,169.00 


1,106,758.66 
23,287.22 


401,214.68 
20,153.24 


191,645.19 
44,306.12 


Insuranc in force. 


Gains for 1921] 


Admitted Assets . . 
Gains for 1921 


Reserve..... 


Gains for 1921 


Premium Income. 


Gains for 1921 


Surplus to Policy Holders . 
Gains for 1921... 


Interest and Rents 


Gains for 1921 


GROWTH OF INSURANCE IN FORCE 


1907. $2,370,250 
1908 . $3,036,500 
1909.. $3,739,987 
1910 $5,037,112 
1911 $6,269,130 
1912 ........ $8,325,251 
.. « « $10,173,641 
.. . $12,214,279 


. $14,190,623 


$18,372,247 
$21,448,984 


$28,021,491 
1920.........$36,055,024 


1921 $39,326,332 





Operates in Illinois, lowa, South Dakota, Missouri, 
Minnesota, Nebraska, Michigan, Kansas and Texas 
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